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HE legislative graft investigating committee presented 

its report to the legislature on Thursday last. A 
synopsis of the report and the full text of the recommenda- 
tions contained therein were printed in THe Specrator of 
last week. The report and recommendations are far less 
drastic, as regards fire insurance, than had been anticipated, 
from the fact that the committee permitted certain witnesses 
whom they examined to indulge in exaggerated complaints 
regarding the situation. In fact, it had been anticipated from 
the first that this committee, which was hampered by political 
influence from the date of its inception, would raid fire insur- 
ance interests to the utmost. Appointed ostensibly to investi- 
gate charges of legislative graft, which were freely circulated 
throughout the State, the final authorization given the com- 
mittee by act of the legislature was so restricted as to ham- 
per the investigation in this direction and direct the attention 
of the committee to the subject of fire insurance. While 
under the suspicion of being prejudiced, it must be admitted 
that when this committee took up the subject they acted with 
the utmost fairness, giving the insurance companies, through 
their experienced and thoroughly practical experts, full op- 
portunity to explain the methods and practices now in vogue, 
and demonstrating conclusively that the companies are not 
freebooters and pirates, plundering the community by charg- 
ing excessive rates or imposing upon them in any manner, but 
are conducting a business of absolute necessity on fair and 
legitimate terms. In a business like fire insurance, where the 
hazards are so great, considerable latitude must be allowed to 
the companies whose capital is at stake, and restrictive legis- 
lation that seeks to obstruct the free prosecution of the busi- 
ness must inevitably be prejudicial to the policyholders and 
the public. The committee recognized the situation with an 
intelligence that was scarcely expected, and, in their recom- 
mendations for further legislation, only such measures are 
suggested as meet the almost unanimous approval of fire in- 
surance experts. The bills prepared carrying out the sug- 
gestions of the committee have not yet all been presented to 
the legislature, but probably will be at an early date, when 
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they will be open for full discussion. The recommendation 
for the appointment of a State Fire Marshal with power to in- 
vestigate causes of fire is especially worthy of commenda- 
tion. In other States where fire marshals have been au- 
thorized good work has been done, and the State of New 
York, which is permeated with extraordinary hazards, should 
be vigorously supervised by an officer having not only the 
power to ascertain the causes of fire, but to enforce measures 
for fire prevention. Other suggestions of the committee will 
be matters of comment when the bills they have prepared are 
duly before the legislature. 





HENEVER a bill is introduced in the legislature pro- 
posing to secure better building construction or im- 
proved conditions for any buildings already erected, strong 
opposition has always developed to any measure calculated 
to throw additional cost upon the owners of property. In 
this opposition architects, builders and manufacturers of 
building material are united. A prominent architect, dis- 
cussing this subject recently, made the unqualified statement 
that architects and the others mentioned were opposed to any 
attempt to improve the general fire-prevention qualities of any 
structures now in existence or to adopt fireproof materials in 
buildings hereafter to be erected. He said their ground for 
this opposition lay in the fact that these prospective measures 
would increase the cost of buildings to the owners of property 
and thereby discourage, to some extent, building construc- 
tion, whereas architects and others interested in such mat- 
ters desired to lessen the cost to the propertyowner as much 
as possible. The propertyowners, in contemplating the erec- 
tion of a new building or the alteration of an old one, lock 
carefully into the matter of cost, and if it costs more to fire- 
proof their work they would prefer the cheaper methods of 
construction. For this selfish reason they have succeeded in 
defeating various measures proposed in the legislature, and 
their opposition to any suggested improvement of the build- 
ing code can be counted upon. The interests of the public 
and the city at large do not count with these people against 
their personal interests; they are looking for contracts, and 
it seems to be their preference that the “Jerry builder” should 
do the work instead of honest contractors, who will observe 
the law and use their influence to persuade owners to eliminate 
the fire hazards as far as possible. This influence has been 
especially felt when amusement houses and other places 
where large numbers of people are in the habit of assembling 
have been under consideration, and at various times legisla- 
tion intended for the protection of the public has been de- 
feated through the adverse influence of contracting parties. 





MOST disastrous explosion of a great quantity of powder 

_ or dynamite, on the western bank of the Hudson river 
at Communipaw, caused sad havoc in the immediate locality 
of the explosion, and also in the city of New York. A 
lighter loaded with the explosive, lying at the pier of 
the Jersey Central Railroad, was transferring it from rail- 
road cars. By some means an explosion occurred on the 
lighter, destroying that boat, wrecking the pier and a vast 
amount of surrounding property. Hundreds of buildings in 
New York city were more or less injured by the explosion, 
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mainly by the destruction of glass, which fell to the street in 
great quantities. Hundreds of buildings were thus injured, 
and in the principal business section the immense plate glass 
windows were broken into the smallest fragments and thrown 
to the street. The loss from the destruction of glass is esti- 
mated by the plate glass insurance companies to be anywhere 
from $300,000-to $500,000. The entire Island of Manhattan 
felt the explosion, and in some of even the most distant sec- 
tions the destruction of glass was heavy. The property loss 
by this explosion is estimated at over a million dollars, and 
some thirty persons are believed to have lost their lives as a 
result of the explosion. A large number of persons were in- 
jured more or less seriously in the streets by the falling of 
broken glass, which was destroyed in such great quantities. 
New York has never experienced such havoc from an explo- 
sion as in this instance. It is believed that the cause of it was 
the accidental dropping of a case of powder or dynamite upon 
the deck of the lighter which was conveying it. There seems 
to be a question as to whether the material that exploded was 
black powder or dynamite. 





|* regard to the matter of fire losses, the year 1911 has 
made a bad start, for the record for the month of Janu- 
ary, as computed by The Journal of Commerce of New York, 
shows $21,922,450 of losses in the United States and Canada. 
This is nearly fifty per cent larger than in the corresponding 
month in 1910. It is to be hoped that the current and suc- 
ceeding months will be more favorable in this respect. 


FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


New Fire Alarm System.—The fire commissioner has not an- 
nounced any progress toward an early contract for the reconstruction 
of the automatic alarm telegraph in this city, and the only item of 
information obtainable is that he has engineers working on a new 
system entirely, which it is promised will be such an improvement upon 
the old that it will more than justify the commissioner’s delay. This 
explanation is getting somewhat ancient, and hardly meets the demand 
for immediate action to replacing the worn-out system, which may 
break down at any moment. 

Fear More Taxes.—An intelligent and farseeing manager who 
frequents the Down Town Club was lately asked what he feared most 
in the way of hostile legislation this winter. He promptly replied: 
“More taxes on our premiums and no deductions for cancellations or 
reinsurances.” He explained that the companies were helpless in 
resisting increased taxes, and it was, unfortunately, true that they had 
no help in an appeal to public sentiment. Any attempt to even things 
by an advance in rates would bring fresh trials upon their heads. 

Investigating Committee Report Mild.—The comments on the 
report of the investigating committee, falsely called the graft com- 
mittee by the sensational dailies, are generally agreed that it is a much 
milder Gocument than was expected. From the outset it was the firm 
belief of the companies that the investigation of the Exchange would 
prove its value to the public as well as the underwriters, and its 
eminent impartiality in dealing with risks and rates was found to be 
proved. The committee appear to have been impressed by the fairness 
of schedule rates and have stated their conclusions with precision and 
force. 

Bills Reported for Introduction—Now comes the next step in 
moulding the recommendations of the committee into laws. They 
have reported several bills for introduction into the senate and 
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assembly to carry out some of the measures which the committee 
favor. They are all important, but the most far-reaching is the pro- 
posal to deal with the brokers. It is designed to have the brokers 
licensed by the Insurance Department at $10 each, which is the amount 
now paid to the Exchange. The committee wish the power to revoke 
the present certificate taken away from the Exchange, but retain the 
power of revocation in the hands of the Department. But whether the 
State license carries with it the right to collect a commission from the 
companies is an interesting question. Some of the leading underwriters 
deny the right of the State to force the companies to pay commissions 
save to those who are privileged to receive it by the grace of the 
companies. They point to the example of Massachusetts, which im- 
poses a license fee for the privilege of acting as a broker, which is 
supplemented by a requirement of the Boston Board that the broker 
must receive a certificate from the Board entitling the holder to com- 
missions. It may turn out that the brokers will have to pay a double 
price for the privilege, but it means the retention or loss of a large sum 
in the revenues of the Exchange. 

Exchange Meeting Discusses New Rules.—The regular session of 
the Exchange was held yesterday. On Tuesday it was given out that 
the expected legislation to give effect to the new Eastern Union rules 
was not likely to be brought forward, although it was thought notice of 
an amendment to the Exchange agreement (requiring one month) 
might be given. There is almost if not quite an unanimous voice 
among the agents on account of the reduction in the contingent com- 
mission provided in the new rules. It is agreed, however, that several 
are under instructions from their companies to vote aye. 


Some Signatures Lacking from Eastern Union Agreement.— 
The attitude of the Continental and the Fidelity- Phenix, the Williams- 
burgh City, Germania, Globe and Rutgers and allied offices toward the 
Eastern Union is a matter of doubt. It is reported that they have all 
refused to sign. The London is another company which is quoted as 
“on the fence,” with a leaning toward refusal. None of the comp:nies 
in the Whiton-Merges agency have signed, and their agents are free 
to exercise their own volition. There are a few others which had not 
signed up to Monday. The various committees of the Eastern Union 
are working hard to overcome the opposition, and it was stated on 
Monday they were prepared to meet a committee of agents to discuss 
the question of certain modifications. 


Low Rates on Western Risks.—The West constantly gives the 
companies in the East surprises in the way of rates. The latest is a 
daily report on a wholesales dry goods risk in Minneapolis, in a fire- 
proof building of superior construction and equipped with latest 
automatic sprinkler protection, and claims that each floor is a separate 
risk—the whole contents rated by the local tariff with full coinsurance 
at fifteen cents! This is the champion rate on contents for sprinklered 
risks in the United States. 

Rumored Loss by Western Failure.—It is currently reported that 
one of the less conspicuous surplus line brokers in this city lost a 
round sum which had been invested in the Farmers and Merchants of 
Nebraska, now in the hands of a receiver. This is a surprise to the 
broker’s friends, who credit him with unusual sagacity and shrewd- 
ness in such matters. 

Guardian Fire Assets.—Inquiries are continuous as. to what has 
become of the assets of the failed Guardian Fire of Pittsburg. A con- 
siderable sum is alleged to be due to New York policyholders for 
return premiums, and the only information furnished on application 
is that the only asset of the company is its building, 524 Fourth avenue, 
Pittsburg, and that the receiver is awaiting a cash offer sufficient to 
justify an acceptance. The location of the building is not favorable to 
an early sale. Probably the receiver’s bill for services will diminish 
the amount for creditors in the final settlement, if that day ever 
arrives. 

Reduced Commissions to Brokers.—The brokers who gave a half- 
hearted acceptance of the proposition to reduce the commissions, now 
twenty-five per cent, to twenty per cent, under the formula adopted 
by the Eastern Union, and which the Exchange is soon to be called 
upon to ratify, have discovered a little joker in the new deal which 
was not explained or understood. They were induced to withhold 
opposition to the new scale of brokerage by the general understand- 














February 9, 1911] 


ing that it only meant that the reduced commissions referred to the 
risks which now pay the higher rate. They are now indignant because 
they learn that only a few of the higher commission risks are under 
the new rule in the twenty per cent class, while a majority of those 
now in the twenty-five per cent class are transferred to the new 
fifteen per cent list. The disappointed brokers are called upon under 
this dispensation to a loss of ten per cent brokerage, instead of five, as 
they supposed. 

Excess Floaters.—The Central Leather Company of this city has 
an excess floater for $225,000, applicable only after all specific in- 
surance is exhausted. It turned out a total loss in Cincinnati the other 
day after $250,000 specified policies had been exhausted. This is said 
to be a common practice with the large trust corporations to supple- 
ment their regular insurance with an excess floater. Several policies 
of this kind turned up in the settlement of the Baltimore conflagration 
losses. 


Ralph Bainbridge Becomes Local Adjuster for Royal.—Ralph 
Bainbridge, who has been loss clerk for the Royal of Liverpool for 
the past seventeen years, has been appointed local adjuster for the 
company. 

Citizens of West Virginia Plants in Brooklyn.—George H. Malby 
& Co. of 145 Montague street, Brooklyn, have been given an agency 
of the Citizens Fire of Charlestown, W. Va. 

Electric Protection Company Gets Franchise.—A franchise for 
a new auxiliary for the fire alarm system for New York city was 
granted February 1 to the Electric Protection Company of New York, 
providing for an automatic alarm at fire headquarters from any part 
of a building protected by the system. It is understood that President 
Evans of the Continental some time ago wrote a personal letter to 
Mayor Gaynor and other members of the Board of Estimate in favor 
of this system. It is believed that it will be extensively used by the 
owners of tenements and hotels to safeguard life, and a number of 
large mercantile houses carrying over $150,000,000 insurance were 
influential in securing the adoption of this device. The franchise 
covers a period of twenty-five years. 


CHICAGO AND THE WEST. 


Automobile Situation Unchanged.—The automobile situation in 
Chicago is still unsettled. All interests are willing to adopt the new 
rates, but the representation of the liability companies, and the pay- 
ment of brokerage by them, must be restricted before any agreement 
can be reached. An adjourned meeting was held last Friday in 
Chicago, bu’ nothing was accomplished. Another meeting will be held 
on Friday the roth inst. 

Montgomery & Co. with Rogers & Rollo.—George W. Mont- 
gomery & Co., who succeeded the firm of Montgomery & Funkhouser 
in Chicago, will be located with Rogers & Rollo, and not Rollo, 
Webster & Co., as previously reported. 

Agency Change.—The Hawkeye and Des Moines Fire of Des 
Moines has transferred its Chicago agency from Shipman & Wayne to 
H. P. Magill & Co. 

Franklin Fire Agents.—Wile, Loeb & Gutman have been given the 
sole agency for Chicago and Cook county of the Franklin Fire of 
Washington, D. C. 

A. F. Shaw’s New Partners.—A. F. Shaw, local and general agent 
in Chicago, has taken in the following partners: Charles W. Weisz, 
James T. Rhumsted, M. Joseph, H. B. Collins, Sig. L. Strauss. The 
firm name will remain the same as before, namely, A. F: Shaw & Co. 


Company Licensed.—Insurance Superintendent Potter issued a 
license on the 2d inst. to the National-Ben Franklin Fire of Pittsburg. 

Chicago Board to Celebrate.—The fiftieth anniversary banquet of 
the Chicago Board of Underwriters will be held at the Hotel La 
Salle on the evening of February 21. Great preparations are being 
made for an elaborate function, the Chicago Board being recognized 
as one of the best organizations of its kind in the world, while its 
golden jubilee was thought worthy of special recognition. In prepara- 
tion for this the usual monthly luncheons have been abandoned for 
some time. The entire top floor of the La Salle Hotel has been taken 
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for the evening, the banquet proper to be held in the ball room. 
Several hundred guests are expected, including an official representa- 
tive from every company which is a member of the Board, representa- 
tives of the boards in other large cities and a few distinguished guests. 


BOSTON AND VICINITY. 


Eastern Union Committee’s Visit—The special committee ap- 
pointed by the Eastern Union paid its second visit to Boston last week 
and “nothing definite” consummated, although it is said that progress 
was made. The position of the Boston agents has been made very 
clear to the Union, in the form of resolutions drawn up by those 
agents which are doing business on a commission basis, who declare 
that the expenses of their business are fully seven per cent, and say 
that ten per cent overriding and five per cent contingent are not 
enough to give them a profit. They ask for fifteen per cent over- 
riding and ten per cent contingent on the net profits. The special 
committee of the Boston agents, of which F. A. Dewick was chair- 
man, further asked that the Union see to it that the branch offices 
should not be given any advantage over those offices doing business 
on a commission basis, as they might have under the present outlined 
plan. In conclusion, it was stated that, considering the fact that the 
companies had always received their business on a low basis in 
Boston, the Boston agents should not now be cut in their commissions 
when all of the rest of the surrounding country is being raised. 

Queen’s New Special.—The Queen has appointed Arthur S. Knox 
its Connecticut special agent, thus relieving Special Agent Bush of the 
pressure of business in his territory. Edward S. Judd, heretofore 
assistant to Mr. Bush, has resigned in order to take charge of his 
local agency at Holyoke, Mass. 


NOTES FROM PHILADELPHIA. 


Stocks at Auction.—Fire insurance stocks sold at auction last week 
brought the following prices: Pennsylvania Fire, 418; Girard Fire 
and Marine, 290; Spring Garden, 90%; Peoples National from 45 
to 50%. 

Agency Changes.—As of February the list of signers of the Phila- 
delphia agreement of April, 1897, was changed by the removal of the 
names of L. M. Addis and James B. Carr & Sons, as agents of the 
Western Reserve, and the addition of that of J. E. Hyneman & Co. as 
agents for the United States Underwriters. 





Atlantic City Losses Light.—According to information furnished 
the fire committee of city council, fire insurance companies collected 
between $400,000 and $500,000 in premiums in Atlantic City, N. J., last 
year, and paid losses aggregating only $27,027. The total fire loss for 
the year, $43,844, was $14,129 less than in 1909. There were 270 fires. 

Automobile Engines.—The city officials contemplate the purchase 
of two automobile fire engines for use in outlying sections. 

W. C. Gibson Gets More Territory.—Pennsylvania has been added 
to the territory of Special Agent William C. Gibson of the Jefferson 
Fire, who has heretofore only covered New Jersey. 

Brokers’ Association Proposed.—The advisability of forming a 
brokers’ association in this city was discussed at a meeting held in 
the rooms of the Fire Insurance Society on Tuesday afternoon, which 
was attended by many representative men in that branch of the 
business. 

Changes in Association Rules.—The Philadelphia Fire Under- 
writers Association has revoked the rule which heretofore made it 
necessary to obtain the permission of its executive committee before 
making application to the Factory Association for special ratings. On 
application of members duly authorized, as provided for in the by-laws, 
the executive committee will name rates to apply to sprinklered risks 
and risks of superior construction in accordance with the provision of 
the by-laws. 





—It is understood that the Protective Holding Corporation of Syracuse, N. Y.., 
is negotiating for a controlling interest in the Commercial Fire of Washington, 
dD. ¢. 
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THE MIDDLE STATES. 





New Building to be an Insurance Center. 


There is likely to be a big colony of insurance men of all kinds 
grouped under one roof when the new office building, to be put up by 
the Fire Companies Building Corporation, is added to New York’s array 
of skyscrapers. 

Insurance companies, insurance brokers and insurance adjusters will, 
it is expected, colonize the building in large measure. The structure 
should show the biggest census of insurance inhabitants in New York, 
for there is going to be a lot of space. There will be at least twenty 
floors, and there may be thirty. Each floor will have an area of about 
15,000 square feet, and this means one of the largest office edifices in the 
city as to floor space. 

The building is to stand on the south side of Maiden Lane, 125 feet 
east of William street. It will run through to Cedar street, having a 
frontage of 144 feet on Maiden Lane and 173 feet on Cedar street. 

As it is to be put up by a fire companies’ organization, it will, of 
course, be fireproof and of the finest, most up-to-date construction 
throughout. The prophecy is that it is to be a star in the building firma- 
ment of Manhattan. 

A start is to be made shortly at clearing the site, and then actual 
building will be rushed fast, as the plans call for entire completion by 
April, 1912. 





—The National-Ben Franklin Fire of Pittsburg, Pa., has been admitted to 
New York State. 

—Louis S. Amonson, president of the Peoples National of Philadelphia, has 
been elected a director of the United Firemens. 

—Assemblyman Murray of the New York Legislature has introduced an amend- 
ment to the insurance law in the form of an anti-compact bill. 

—The Watertown City Board of Fire Underwriters has elected the following 
officers: C. Fred Peck, president; A. T. Matthews, vice-president; Henry D. 
Goodale, secretary and treasurer. 





THE NEW ENGLAND FIELD. 


Prospects Bright for R. M. Bissell’s Complete Recovery. 

R. M. Bissell, vice-president of the Hartford Fire, is steadily recover- 
ing from the effects of his bad attack of pneumonia. His strength is 
increasing, his appetite is good and he sleeps well o’ nights. Unless un- 
foreseen complications arise, his family and friends will rejoice over his 
complete recovery in a few months. 





—Arthur S. Knox has been appointed Connecticut special agent of the Queen of 
New York, with headquarters at Hartford. 





THE WEST. 


Pioneer Fire Reinsures in Phoenix. 
The Phenix of Hartford has reinsured the Pioneer Fire of Oklahoma 
City from noon February 2. The unearned premium is about $55,000 in 
Oklahoma. 





Farmers and Merchants in Hands of Receiver. 

The district court at Lincoln, Neb., has appointed Charles T. Knapp 
receiver for the Farmers and Merchants of Lincoln, Neb. According to 
Auditor of State Barton, the assets of the company are $241,854 and the 
liabilities $361,696. 





Queen City Reinsures Large Portion of Business. 

The Queen City Fire of Sioux Falls, S. D., has reinsured its entire busi- 
ness in Illinois, Indiana, Missouri, Ohio, Pennsylvania, Wisconsin, Michi- 
gan and New Jersey in the Sovereign Fire of Toronto. All agents of 
the Queen City are to report to H. S. Wilson, United States manager of 
the Sovereign at New York. 





Coming Banquet of the Chicago Board of Underwriters. 


It is anticipated that the banquet to celebrate the fiftieth anniversary 
of the organization of the Chicago Board of Underwriters on February 
21 next will be a most successful affair. It will take place at the Hotel 
La Salle, and is in charge of the following committee: Charles Nelson 
Bishop, George W. Blossom, Henry G. Buswell, Wellington R. Townley, 
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Cyrus A. Hardy, Henry C. Eddy and Arthur F. Shaw. There are few 
organizations of underwriters in the country which date back as far as 
the Chicago Board, and few which have been as successful in handling 
the problems that have arisen from time to time. 





—J. Barr Taylor has resigned as assistant secretary of the Western Fire of 
Lincoln, Neb. 

—L. A. Riemann succeeds W. J. Cescil as State agent of the American Central 
for Iowa and Nebraska. 

—Merrill & Braniff of Oklahoma City have been appointed general agents of 
the Concordia Fire for Oklahoma. 

—The Capital Fire of Concord has reinsured its Minnesota business in the 
Pheenix of Hartford and retired from that State. 

—Blackman, Glass & Cook of Detroit, Mich., are general agents of the Ameri- 
can Union Fire of Philadelphia for Michigan, Indiana and Wisconsin. 

—William Lyman of Lyman, Richie & Co., Chicago, Ill., has been appointed 
manager of the Western department of the American Union Fire of Philadelphia, 
covering eight States. 

—S. A. Barclay, who recently resigned as secretary of the Farmers and Mer- 
chants of Lincoln, Neb., has been appointed examiner at the home office of the 
Peoples National for the Central Western States. 

—G. W. Neare Gibbs & Co. of Cincinnati have appointed Edwin A. Keeler 
special agent of their automobile department for about eight States in the West 
and South. Mr. Keeler was formerly Ohio special of the Farmers and Mer- 
chants. 

—John R. Creamer has severed his connection with the National of Cincinnati 
as special agent for Ohio. President G. W. Pohlnay and Secretary E. A. Winters 
will give the Ohio field their personal attention, and a successor to Mr. Creamer 
will not be named. 





MISCELLANEOUS FIRE NEWS. 





Mid-Year Conference of National Agency Association. 
Notices have been issued stating that Louisville, Ky., has been selected 
by popular canvass as the place of meeting for the mid-year conference 
of the National Association of Local Fire Insurance Agents. The execu- 
tive committee has fixed Friday and Saturday, February 24 and 25, as 
the dates of meeting. Many questions are uy for consideration this year 
affecting association work and the agency interest. 





The Hudson Underwriters of New York. 


Hudson Underwriters’ agents have been advised from the home office 
of the proposed consolidation of the companies now backing the Hud- 
son Underwriters’ policy. The Lumber Insurance Company of New York 
and the Adirondack Fire Insurance Company expect to complete their 
merger within sixty days, and it is proposed that the consolidated com- 
pany shall continue the issuance of policies in the name Hudson Under- 
writers. By the absorption of the Toledo Fire and Marine Insurance 
Company the capital will be increased to $500,000, and the combined 
company will have assets of approximately $1,200,000. 





An Experiment That Failed—A Broader Service Needed. 


A well-known insurance journal has been trying the experiment of issu- 
ing separate numbers covering fire, life and casualty insurance, each 
being given a paper to itself; but this does not seem to work satisfac- 
torily, for the latest edition of that paper announces that after a year 
or more of experience with these various issues it has come to the con- 
clusion that a large majority of agents do not confine their work to 
one branch of insurance, and consequently do not desire a special publi- 
cation representing a single line of the business; moreover, the full 
circulation by the paper of any article or subject is bound to count. 
The editor of the paper referred to announces that it will return to 
the old method of printing all insurance news in a single issue cover- 
ing all branches of the service. He says: 

During the fifteen months since we began issuing separate fire, life, and 
casualty and surety editions, it was made evident to us that a large major- 
ity of agents do not confine their activities to any one of those lines ex- 
clusively. By combining the editions we will not only fill the require- 
ments of the exclusive agent, but also furnish needed information to 
those who are interested in more than one branch of the business. In 
the insurance business there is a certain community of interests among 
all lines, so far-reaching that it is impossible to point out just where it 
ends and exclusiveness begins. We believe that a service which is of 
benefit to all insurance cannot fail to advance the interests of its 
various branches. d 





—T. W. Greer, manager of the Ontario branch of the Pacific Coast Fire, has 
been appointed general manager to succeed R. H. Duke, elected vice-president. 
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LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


Metropolitan Takes Over Liberty Life—The Metropolitan Life 
is now engaged in taking over the business of the Liberty Life, which 
after three or four years’ operation has scarcely a million of insurance 
on its books. The Metropolitan will assume the non-participating 
contracts in place of the participating ones which were outstanding in 
the Liberty. It is said that the Postal first bought the Liberty, but 
was forced to relinquish-it by the Department on account of having 
recently absorbed the Provident Savings. 

New York Life Starts the Year Well.—The New York Life wrote 
during the month of January 7685 applications for $21,964,002 in- 
surance, a gain of 1404 applications and $5,627,972 insurance over 
January, 1910. 








CHICAGO AND THE WEST. 


Penn Mutual Agency Leads.—The Chicago general agency of the 
Penn Mutual Life led all the general agencies in paid-for business in 
1910, with a total of $5,000,000 and premiums of over $200,000, an 
increase of over seventy-two per cent over 1909. 

Pythians Reach Agreement.—An agreement has been reached in 
the Federal Court at Indianapolis in the litigation affecting the insur- 
ance department of the Knights of Pythias, by which the interests of 
the members of the old fourth class will be safeguarded pending the 
final decision in the case. The rates on the fourth class members were 
greatly increased January 1 because of the heavy mortality, which was 
rapidly depleting its surplus. Most of the good members had trans- 
ferred to the new fifth class operating on adequate rates, and no new 
blood was coming into the old class. Litigation was begun attacking 
the new rates, and an agreement has been reached in court by which 
it was guaranteed that the funds to the credit of the fourth class 
should not be reduced below the figure at which they stood January 
27, pending the final decision. With the new rates in effect on fourth 
class members since January 1 it is held that all claims can be met, 
but those members are seeking to have returned to them a large 
amount of money taken from the expense fund to develop the fifth 
class. 

Premium Notes Not to be Accepted.—A bill has been introduced 
in the South Dakota Legislature making it unlawful for any officer 
or. agent of a life insurance company doing business in the State to 
take a promissory note for a premium from an applicant for a policy 
prior to the issuance and delivery of the policy. As most of the 
insurance in agricultural States like South Dakota is settled for by 
note this would be a serious handicap to the operations of the business 
and will be strongly opposed by the agents and companies. 

Union Life Banquets Agents.—The Union Life of Chicago gave 
a dinner last week at the Chicago Athletic Association. Thirty-three 
agents were present, and were presented with inkstands as a souvenir 
of the occasion. 


BOSTON AND VICINITY. 


F. T. Partridge on Extended Trip.—F. T. Partridge, assistant 
agency superintendent of the New England Mutual Life, left last week 
on a six weeks’ trip to the far Southern and Western agencies from 
Georgia to California. 

Boston Life Underwriters to Meet.—The annual banquet of the 
Boston Life Underwriters Association will be held at Young’s Hotel, 
Boston, on February 16. Courtenay Barbour, general agent of the 
Equitable at Chicago; President-Elect Smith of the Boston Chamber 
of Commerce, and W. C. Johnson, vice-president of the Columbian 
National, are to be among the speakers. 

Industrial Bills at Legislative Hearing.—The legislative hearing 
last week developed little of interest. The usual bills affecting indus- 
trial insurance are in evidence, and one of the most preposterous was 
sponsored by an ex-agent, who ill concealed his animus. The only 
matter of moment considered was the bill embodying the Commis- 
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sioner’s recommendation to apply the Standard Industrial Table to 
industrial reserves rather than the American Experience Table, which 
the Commissioner considers inadequate for industrial business. 

Veteran Director Resigns.—At a meeting of the directors of the 
New England Mutual Life, held on February 1, the resignation of 
Warren Sawyer, for thirty years a member of the board, was accepted. 
Vice-President Appel was elected to succeed him. 





NOTES FROM PHILADELPHIA. 


New Companies Hold Stockholders’ Meetings.—A meeting of 
the stockholders of the Atlas Life and Casualty for the election of 
directors will be held on the 15th, and a meeting of the members of 
the Century Life and Accident will be held on the 17th for the same 
purpose. 

Cox Bill to be Reported Out.—The insurance committee of the 
House of Representatives at Harrisburg, Pa., last week decided to 
report out the bill presented by Speaker John F. Cox, permitting in- 
surance companies to date back policies six months. This bill is de- 
signed to be an amendment to the act of 1909. 

Agencies Chartered.—Charters have been granted in this State to 
Ermentrout and Deisher Real Estate and Insurance Agency, capital 
$5000, and Ermentrout and Deisher Insurance Guaranty Company, 
capital $5000, both of Reading. 


s 


THE MIDDLE STATES. 





New York City Agencies of the Northwestern Mutual Life. 


John I. D. Bristol, manager for the New York city agencies of the 
Northwestern Mutual Life Insurance Company, sends out a bulletin to 
agents which makes interesting reading both for those connected with 
the company and those who are considering an agency connection. 
He says: 


Paid-for business, this general agency: January, 1910, $1,471,000; Jan- 
uary, 1911, $1,763,600. We propose to ‘‘turn over’’ New York city for the 
Northwestern by the middle of March. Agents working interviews solely 
will find their labors very materially lessened. Agents working desk 
and correspondence methods will find most of the business that they 
influence written by the route and interview workers. The records for 
the annual meeting trip are going bravely on. The classes, which we 
hope to announce as soon as time will admit, will comprise the largest 
writers, the successful writers, the medium writers, the small writers 
and the new men. If you have not secured paid-for policies to count in 
your own class, we would advise you to get ready immediately. Indica- 
tions are that February will be an enormous month. 





Standard Mutual Life of Pittsburg Soon to Be on Stock Basis. 


The Standard Mutual Life Insurance Company of Pittsburg, Pa., has 
officially announced that on March 1 it will become a stock company, 
with $300,000 capital. The company is now about two years old and has 
over $5,000,000 of outstanding insurance. 





THE NEW ENGLAND FIELD. 





Former President Hull Dead. 


James W. Hull, who but a few weeks ago resigned the presidency of 
the Berkshire Life Insurance Company of Pittsfield, Mass., in favor of 
William D. Wyman, on account of ill health, died last Thursday after 
a lingering illness at age-sixty-nine. He was born in New Lebanon, 
N. Y., in 1842, removing to Pittsfield, where he had since resided, in 1865. 
He had been intimately connected with insurance and banking inter- 
ests for many years and was elected president of the Berkshire in 1903, 
having been previously secretary and later treasurer. 





THE WEST. 





New York Life Promotes Western Men. 


A. S. Elford, supervisor of the New York Life for the Near Northwest, 
with headquarters at St. Paul, succeeds L. Seton Lindsay, who has 
recently been recalled to the home office as supervisor at large, as super- 
visor of the distant Northwest, with headquarters at Seattle. Ss. O. 
Buckner, supervisor of the Western district, will have his jurisdiction 
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extended, retaining headquarters at Milwaukee. John M. Thorn be- 
comes agency director at the St. Paul branch. The foregoing changes 
are effective March 1. 





William J. Graham’s New Connection. 


The Equitable Life Assurance Society announces the appointment of 
William J. Graham as Western superintendent in the department of 
Western agencies, with headquarters at Chicago. Mr. Graham is a well- 
known man in life insurance, and comes to his new duties with a record 
of success as a live insurance executive, actuary and writer. He has 
resigned as vice-president and actuary of the Northwestern National 
Life after a service of five years in aiding to bring that company to the 
successful position it occupies to-day. During the days of the life insur- 
ance investigation he was examiner-in-chief and actuary in charge of 
the investigation conducted by the committee of Western States, includ- 
ing Minnesota. He has a record of successful official service with the 
Metropolitan Life, and is the author of ‘‘The Romance of Life Insurance,” 
of which The Spectator Company are selling agents. As writer and lec- 
turer on life insurance he has done much to better the work in making 
life insurance understood. 

Referring to his new work, Mr. Graham expresses himself as feeling 
particularly fortunate in coming more actively into the producing end of 
the business and in becoming associated with the Equitable Life: 


“Life insurance opportunities,’’ he says, ‘‘are all around us. Tre- 
mendous as the achievements of life insurance have been in America 
during the past fifty years, the business is but in the early stages of its 
popularity; in the early vigor of its growth. This opportunity is before 
all good companies, young and old, of every section of the country. I 
believe, however, that the large insurance companies are benefiting 
and will continue to benefit by an increased appreciation of the National 
character of these institutions and of their superior facility for econo- 
mically and safely conserving the public’s insurance needs.” 





Reliable Life Appoints Agency Director. 

Wm. M. Croan, who is well known in insurance circles in Indiana as 
a successful underwriter, having been vice-president and agency man- 
ager of a company in that State, has recently been appointed agency 
director for the Reliable Life of Indianapolis. Mr. Croan has already 
enlisted with him a number of the good field men, and has appointed 
five or six well-known agency managers to handle several counties in 
Indiana. The company wrote during last year one million of paid 
business, and is planning to greatly increase that amount during 1911. 





Bertram Day to Leave American Central of Indianapolis. °* 
Interests headed by President Woolen of the American Central Life 
Insurance Company, of Indianapolis, have succeeded in obtaining stock 
control of the company. As a consequence, the contract with Bertram 
Day, agency manager, who was an unsuccessful rival in the fight for 
control, has been canceled. 





Bankers Life of Nebraska Loses Officers by Death. 


John H. Ames, general attorney of the Bankers Life of Lincoln, Neb., 
died on January 18 at age sixty-three of Bright’s disease. Mr. Ames 
went to Lincoln when the Indians camped in the suburbs and raced their 
ponies on the streets. He became one of the most prominent attorneys 
of the State and occupied for years a place on the Supreme Court Com- 
mission. His son, Ernest Ames, is the actuary of the company. 

On January 24, William B. Wilson, the treasurer of the company, died 
from the effects of erysipelas. Mr. Wilson was the father of President 
W. C. Wilson. Although eighty-one years of age, he was very active 
in the affairs of the company until a week before his death. At one 
time Mr. Wilson was a member of the Legislature of Michigan, and for 
sixteen years a member of the Democratic State Central Committee of 
that State. He was, too, a very prominent Mason, having been Past 
Grand Master and Past Grand Commander of Michigan. 





President Powell at Cincinnati. 


ICINNATI, Feb. 4.—The annual meeting and banquet of the Cincin- 
a ae Underwriters Association was held at the University Club on 
the evening of Febrvary 3. Henry J. Powell, president of the National 
Life Underwriters Association, was the guest of honor and delivered an 
address full of advice to the agents. He made a strong talk on “Talk 
your own company,” and showed in a number of ways how much more 
success could be made by the agent if he would pay more attention to 
impressing upon the prospect’s mind the good points of his own com- 
pany and not waste so much time ‘‘*knocking”’ the “‘other fellow’s’’ com- 
pany. He spoke of unprofessional methods practiced by so many agents 
who were not members of any association and claimed that the chief 
cause of same was a lack of knowledge on the part of the agent, an 
inability to sell their contract on its own merits, by being unable to 
present same in an attractive manner to a prospect. He spoke strongly 
for a campaign to bring all outside agents into the National Associa- 
tion’s fold and educate them. He also stated that the life insurance 
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business was a business of serving the public, and that an agent who 
overlooked this important feature and looked out for his commission 
only was unfit for the business and should be out of it. The local asso- 
ciation at its meeting last March had a membership of but nine, whereas 
the present membership is fifty-five. A very pleasing and instructive 
talk was given by Dr. Landis, Cincinnati Health Office, on the ‘‘Aban- 
donment of the Canal.” 

Dr. Allen of Cincinnati gave an address on the ‘Preservation and 
Conservation of Health,” in which he dwelt principally upon tubercu- 
losis and the Anti-Tuberculosis League’s fight against same. 

G. L. McDonald, president of the Louisville (Ky.) Association, was also 
a guest and spoke upon the work being done by his association. At 
the closing of Mr. McDonald’s talk a motion was made that the Cincin- 
nati Association adopt a resolution to send greeting to the Louisville 
Association by their president. Mr. Johnson of the Phenix Mutual and 
Mr. Raub of the Equitable were admitted to membership, and motion 
was made to adjourn. The association will hold their next regular 
meeting on the first Tuesday in March. 

The Phcenix Mutual has appointed J. M. Johnson general agent for 
Southern Ohio, to succeed O. W. Bair & Son, with headquarters in Cin- 
cinnati. Mr. Johnson was formerly superintendent of agencies for the 
Fidelity Mutual. 





Old Colony Life Convention. 


A very successful agency convention was held at the Great Northern 
Hotel, Chicago, January 26 and 27, by the Old Colony Agency Force, un- 
der the direction of Superintendent of Agencies Charles H. Johnston. At 
the closing banquet on Friday night, President Austin addressed the 
convention, giving a detailed history of the company’s growth, follow- 
ing it with the announcement of the consolidation of the Old Colony 
and Commercial Life of Chicago. President Harold Dyrenforth of the 
latter company was then introduced as vice-president of the Old Colony 
Commercial and was heartily greeted. The convention closed with a 
burst of enthusiasm, in which the agency force pledged a special effort 
for the week of January 30, in honor of the two presidents. 





—A number of officers and directors of the Continental Casualty Company of 
Chicago have applied for a charter for a legal reserve life company. 

—The Old Line Life of America of Milwaukee, Wis., has outgrown its old 
quarters, and now occupies an entire floor in the Railway Exchange building. 

—J. E. Nichols of Decatur, Ill., Central Illinois manager of the Manhattan 
Life, won the Sanders Cup for largest individual production during 1910. He 
has been the recipient of many congratulatory messages and is the subject of an 
illustrated notice in The Decatur Herald of Friday last. 

—The Colorado National Life broke all previous records during 1910. The 
insurance in force at the end of the year, $13,050,000, represents a gain of 
$2,130,675. The assets were $1,012,000, being $230,000 in excess of the previous 
year, and the excess income over disbursements was $221,151, showing a $52,844 
increase. The business paid for during 1910 was $5,650,000. 

—The home office general agency of the Northwestern Mutual Life of Milwau- 
kee held its annual banquet last week. The event was in the nature of a celebra- 
tion, for it commemorated the third consecutive year that this agency has written 
the largest per capita production in the country. Col. Fuller, general agent, 
acted as host, and, besides the agents, the company’s officers were also present. 

—The Scandia Life Insurance Company of Chicago, Ill., closed last year with a 
very successful record. The total income was $447,555, a gain of $61,731. The 
net admitted assets were $974,468, $151,838 of which was increase. The surplus 
of $493,415 also was augmented by a healthy increment, and the insurance in 
force December 31 of $14,074,402 included an increase of more than two million 
over 1909. The company wrote ninety per cent more ousiness in January than in 
that month last year. 





THE SOUTH. 





President Powell Advocates Advertising. 


LOUISVILLE, Feb. 6.—A recent suggestion of President Henry J. 
Powell, of the National Association of Life Underwriters, who has a new 
idea regarding the advertising of life insurance, has been so favorably 
received that it is likely the plan will be put into general effect. 

Mr. Powell’s idea is to advertise life insurance as such, and to do it 
jointly, the underwriters in the various cities contributing to the ex- 
pense of their local advertising. He believes that a desire for insurance 
would thus be created, and that the business of all the companies would 
be improved. 

Underwriters who have been asked their opinion of the plan have 
endorsed it heartily, and it seems certajn that it will be tried out 
in several of the larger cities in the near future. Among the towns 
which will probably adopt the idea are Philadelphia, Cincinnati, Denver 


and Salt Lake City. 





—The Southern States Life of Atlanta, Ga., reports the best January in its 
history, and is stimulating its field men to greater efforts for February. 

—The Dixieland Life is organizing at Texarkana, Ark., with $200,000 capital. 
The officers are: W. J. J. Terrell, president and treasurer; R. L. Montgomery, 
vice-president, and Frank Brame, secretary. 

—tThe State Life of Indianapolis, Ind., has appointed J. W. Popham, Dallas, 
Tex., as State manager for Texas, with headquarters in suites 310 and 311, 
Plateau building, Dallas, Tex. Mr. Popham comes to the State Life with years 





February 9, 1911] 


—The Jefferson Life of Oklahoma City opens the year 1911 with a vigorous 
campaign for new men, President T. J. McComb, it is said, having closed a con- 
tract with Major O. B. Simpson, formerly with the State Life of Indiana, and a 
citizen of Kokomo, Ind., as supervisor of agents. It is also admitted that Mr. 
McComb starts the year with an increase in agents’ commissions. 


—S. Perky, who has been agency director of the New York Life at Louisville 
for the past six years, has retired, being given a leave of absence of a year, and 
Cashier William Jordon is now temporarily in charge. Following the appointment 
of a new agency director, Mr. Jordon is to become agency organizer, as it is 
understood that the New York Life is to begin aggressive work in Kentucky and 
other States in the direction of ouilding up its agency force. 





MISCELLANEOUS LIFE NEWS. 


—The medical section of the American Life Convention will hold its first 
semi-annual convention at the new Hotel Montelene in New Orleans on February 
23-25. 


—A Western company doing a money loaning business in a prosperous section 
is desirous of making a connection with some insurance company to take first- 
class real estate paper based on land twice the value of such paper. The com- 
pany, which advertises elsewhere, will guarantee prompt payment of principal and 
interest. 
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of experience and starts out to write not less than $5,000,000 of new business the 
first year. 








ACCIDENT AND HEALTH EXPERIENCE.* 


An Analysis of the Experience of the Loyal Protective 
Insurance Company of Boston, Mass. 
By F. R. Parks, SECRETARY. 

In an article by Frederick L. Hoffman, published in the Fortnightly 

Life Insurance Supplement of THe Spectator of July 14, 1910, and 
dealing with the “Mortality and Morbidity Experience of the Leipsic 
Communal Sick Fund,” reference is made to the lack of data as to 
rates of disability on account of sickness among American lives, and 
the following statement, the accuracy of which cannot be questioned, 
is made: 
- “There has been no extended and qualified inquiry into the subject 
in America, corresponding to the highly scientific valuation of Friendly 
Societies by English actuaries, particularly the Manchester Unity.” 
The resultant fact from this, as stated by Mr. Hoffman, is, that “sick- 
ness insurance on a scientific basis can hardly be said to have been 
developed in the United States.” 

I believe it to be a fact that when sickness insurance was taken up 
by the casualty companies of this country, the rates were largely based 
upon guesswork or the tables of foreign societies which were hard- 
ly applicable to the conditions confronting American companies. In 
the past fifteen years, competition and not experience has been the 
basis, to a large extent, upon which health policies have been con- 
structed. Each year the companies engaged in this class of business 
have designed new policies containing a new “frill,” some of little 
value either to the insured or the company. others proving to be most 
expensive and resulting in serious consequences to the company. 

In the race for new business, two extremes must be avoided: 
Large commissions to agents and small returns to policyholders on 
the one hand, and promises of more than the premium will provide 
on the other hand. Both extremes should be guarded against if the 
companies are to avoid hostile and unreasonable legislation or ulti- 
mate failure. 

It is to be hoped that the day when the law will stipulate a uniform 
health and accident policy is far distant, but the recent legislation in 
certain States requiring a certain amount of uniformity in such 
policies is considered by some to show a tendency towards the ulti- 
mate requirement of absolutely uniform policies. Should such legis- 
lation be considered, the companies must be in a position to show 
what are fair and what are unfair provisions and rates, and it is only 
by assisting in formulating health tables, to determine what rates 
and reserves are necessary, that legislation on this subject can be 
guided along reasonable lines by the officers of health and accident 
companies. 


* Copyright, 1911, by The Spectator Company, New York. 
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NECESSITY FOR A Proper Basis. 


When once a proper system has been adopted, the compilation of 
statistics is neither burdensome nor expensive. Soon after the present 
management took charge of the affairs of the Loyal Protective 
Association, now the Loyal Protective Insurance Company, the 
necessity of establishing a proper basis of rates and benefits upon 
the company’s own experience became apparent. No suitable sickness 
tables were available, it being realized that the experience of foreign 
societies was hardly applicable. Consequently, at no little expense 
and considerable effort, resulting from the fact that the records of 
the company had not been previously kept with any such object in 
view, the experience of the first ten years’ business of the company 
was carefully and, I believe, accurately gathered into tables. These 
tables have subsequently been used as a check and guide to the trans- 
actions of the company. Other facts than those here presented were 
tabulated, such as the lapse experience by ages, proportion and 
average duration of disability from different diseases, etc., all of 
which, although of value to the company, would undoubtedly not 
interest or be of material value to other organizations. The records 
of the company have been kept, since the original tables were com- 
piled, in such a way that it is but a few days’ work at the present time 
to tabulate the experience of each year. 

It is not to be assumed, of course, that the experience of a single 
institution will be sufficient to constitute a basis for an entire system 
of insurance, nor will it be applicable to all institutions which are 
carrying on a somewhat similar business, but under differing con- 
ditions. If it would, then this inadequacy and unsatisfactory character 
could not be urged against the broad and scientifically considered 
experience of other countries. 

There have, however, existed certain conditions connected with 
the transaction of the business of the Loyal Protective which seem 
to me, and to experts whom I have consulted, to secure a selection 
of lives, as regards liability to-sickness disability, which may be 
regarded as preferred both as to physical and moral hazard, and to 
that extent material for establishing a basic rate which may at least 
aid materially in the building of rates for more hazardous and less 
desirable classes of risks. I have, therefore, felt that there might 
be value in the publication of the results of the experience of the 
Loyal Protective, and in this I have been confirmed by others whom I 
have consulted. 

Since its organization, in 1895, the institution has had healthful, 
but not phenomenally large, growth, at the present time having some 
40,000 policies in force. 

The transaction of its business has been satisfactory to its members, 
its claims have been met promptly and equitably, and its later experi- 
ence has-been found to correspond very closely to that of the 
standard developed from the company’s earlier transactions. So far 
as there has been departure, it has been in the direction of a reduction 
from the rates of the earlier years, due, unquestionably, in part to 
broader experience, and in part to the fact that we have_had a species 
of guide, derived from this earlier experience, which was not avail- 
able during the first few years of the company’s existence. 

It is probably true that the steady improvement in hygenic con- 
ditions during the past fifteen years has something to do with the 
more favorable sickness experience of the company during the last 
few years, and we cannot but feel that a still greater improvement 
will be apparent in the coming years on this account, and on account 
of the fact that the public is becoming more and more alive to the 
possibilities of preventive measures to guard against sickness. The 
creation of the proposed National Health Bureau will assist greatly 
in this movement. The Loyal has, during the past year, contributed 
its mite towards this movement by publishing Health Bulletins quar- 
terly, for distribution among its policyholders, and it is to be hoped 
that the value of the creation of a health bureau will, in time, be 
recognized by other health and accident insurance companies. 


For THE BENEFIT OF THE BUSINESS. 

Having made this practical test of our experience for a period, 
now, of six years, during which, as I have said, the actual results have 
closely conformed to those that were expected, it has seemed to me, 
and those with whom I have advised, that there might be general 
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value in the publication of the facts herewith presented and the 
results deduced therefrom; and without assuming in any regard that 
there is hereby established an experience broad enough to cover all 
phases of the business, I recognize that there will never be an Ameri- 
can experience dealing with these facts unless the first step is taken, 
and I have therefore decided to place this matter before the in- 
surance world, giving it whatever value, if any, there may be in it. 

The figures given are based upon claims which have been approved 
and paid, and include therefore only claims reasonably to be expected 
by an insurance company issuing a policy providing indemnity for all 
diseases, not including immoral diseases. It should be mentioned that 
the disabilities from sickness include only those of fourteen days’ or 
longer duration, and the disabilities from accident only those of seven 
days’ duration or longer. 

Although the original tables cover only 56,142 lives and 94,489 years 
of experience, they have been tested by and compared with the ex- 
perience of subsequent years, so that, in reality, an experience is pre- 
sented of over 100,000 lives and 282,000 years of exposure. 

If an experience broad in character is to be secured, it will only be 
by the co-operation of the different insurers, the uniting of their ex- 
perience and the application thereto of the accepted expert rules of 
dealing with the same. If nothing more is accomplished in this pub- 
lication of facts derived from the experience of the Loyal Protective, 
I trust at least it may stimulate others to similar efforts, to the end 
of opening to the use of the insurance public the invaluable informa- 
tion which exists in the records of insurance companies, but not as 
yet in form for its proper utilization. 

The notes accompanying the following tables are by George D. Eld- 
ridge of New York, consulting actuary, to whom these tables were 
referred for verification, enlargement and purposes of comparison. 


TECHNICAL NOTES. 

The material entering into the accompanying tables and analysis 
covers an experience of ten years, involves 56,142 individual lives and 
94,489 years of exposure. The years covered are 1895 to 1904, both 
inclusive, and while the business was carried and managed by an 
entirely independent organization, it was confined to members of 
the Independent Order of Odd Fellows. It had thus what was in 
the nature of a double supervision, which made, not simply for a 
reduction of moral hazard, but as well, if an extraneous force had 
been needed, for fairness and equity in the company’s dealings with 
claims, since restriction of the source of the business to a body of 
men bound together by fraternal ties would give to any unfairness or 
inequity a doubly injurious effect. 

It is for these reasons, combined with the care and intelligence 
that has been shown in compiling the data and separating claims 
according to the cause of accident and sickness, that it seems to 
me that the facts developed have a very considerable value, as a 
tentative step towards the consideration of the question, what is the 
liability among preferred American lives to disability from sickness 
and accident, and what cost is involved in assuming such risks? 
There are incidental questions connected therewith, such as the re- 
lation between deaths from sickness and from accident; but the main 
value is that a first step towards an American standard, that desidera- 
tum admitted by all, but never attainable, unless the first step is taken. 

The material facts, having regard to the ages at which the mem- 
bership was admitted, are as follows: 














TABLE I. 

Number | Years Total Weeks | Total Weeks 

Acrs. of | of o! Accident 

Members. | Exposure. Sickness. Disability. 
21-24. 4,713 | 6,533.0 3,026.1 1,513.3 
25-29.. 8,85 12,554.6 5,689.8 2,920.7 
30-34. 9,771 15,059 .8 6,996.3 3,349.2 
35-39.. 9,395 15,543.5 7,479.8 3,811.7 
40-44.. 8,841 | 16,236 .1 9,144. 4,213.8 
45-49.... 7,608 14,826.56 9,316.2 4,141.8 
50-54... 6,085 12,161.9 002.4 3,517.7 
55.. Edaeee ce 72 1,573.9 975.8 456.4 
SANE Stig s esha snes 56,142 94,489.3 51,630.4 23,924.6 

















The calculation of averages from the above table gives results 
as under, to which is added the average of duration of disability 
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under each group, the two ratios being of value as a basis for 
determining how far age at entry may affect these functions. 














TABLE II. 
AVERAGE WEEKS OF DISABILITY AvERAGE LENGTH OF 
PER YEAR. DISABILITIES IN WEEKS. 
AGEs. 

Sickness. | Accident. Total. Sickness. | Accident. Total. 
BAe vidtelioivcig cone . 463 232 -695 5.00 3.85 B| 4.53 
aS .453 .232 .685 4.80 3.96 4.46 
en EE ee: -465 .222 .687 4.92 3.86 4.52 
35-39 ke -481 245 . 726 5.10 4.38 4.82 
40-44 . 563 . 260 .823 5.30 4.41 4.98 
US eee .628 .279 .90 5.64 4.50 5.22 
50-54 .740 . 289 1.029 5.86 4.72 5.56 
55 620 .290 .910 5.30 4.90 5.20 




















A redistribution of these exposures and the attendant losses by 
ages attained at the time the losses occurred, with division into 
groups of five ages each, presents the facts as in 

















TABLE III. 
Years Weeks Weeks Total Weeks 
AGEs. of ts) of Accident of 

Exposure. Sickness. Disability. Disability. 

4,198.5 1,584.6 899.0 2,483.6 

11,307.0 4,736.5 2,555.2 7,291. 

14,551.0 6,925.6 3,246.4 10,172.0 

228.5 6,964.6 3,682.1 10,646 7 

16,084.5 7,958.0 4,009.0 11,967.0 

14,868.5 8,916.6 4,119.1 13,035 7 

13,093.5 9,837.6 3,767.8 13,605.4 

4,627.5 4,122.0 1,468.3 590. 

521.0 567 9 177.5 745 

RS ero rcbuie 9.5 Se rene 17.0 
WOMB oe sicets scien cae 94,489.5 51,630.4 23,924.4 75,554 .8 

















From the above data, by interpolation and a subsequent adjustment 
by Spencer’s Summation Formula, ratios of expected disability, both 
from sickness and accident, have been obtained for the several ages, 
with the result as under, for each group of five ages, showing the 
actual and expected ratios of disability: 


























TABLE IV. 
WEEKS OF WEEKS OF 
DISABILITY FROM DISABILITY FROM Tora. 
AcEs. SICKNESS. ACCIDENT. 
Actual. | Expected. | Actual. | Expected.| Actual. { Expected. 
21-24 377 381 .214 219 591 6 
25-29 -419 423 .226 227 645 649 
| See 476 470 .223 .223 699 693 
.458 460 242 . 239 699 699 
40-44 495 496 .249 . 250 744 746 
| ere .600 -603 .277 .276 .877 878 
50-54.. 751 755 . 288 . 288 1.039 1.042 
55-59. .891 .881 .317 321 1.208 1.202 
60-64. 1.090 1.055 . 341 373 1.431 1.429 
65-67. 1.790 eS a 421 1.790 2.253 
eer .546 547 253 253 .800 801 














Considering, first, disability on account of sickness, the highest 
deviation in any group of ages between the expected and actual 
number of weeks of disability is in group of ages 30 to 34, and is 
an excess of 83.7 weeks. The summation of the deviations in the 
groups of five ages each show that the highest deviation in the 
total experience is attained at the end of age 54, and is, for the 
total experience up to that age inclusive, an excess of 122.4 weeks. 
The final deviation—that is, embracing the entire experience—is 
an excess of 59.4 weeks. The highest deviation is, therefore, less 
than one and one-quarter of one per cent of the aggregate. 

Dealing in a similar manner with the accident experience, the 
highest deviation in any group of five years is in group 35 to 39 and 
shows the expected number of weeks of disability 39.4 less than the 
actual weeks, or one and one-tenth per cent of the group. Summing 
the groups for the total experience, the highest deviation is 25.4 weeks’ 
deficiency, and the final deviation—that is, the departure of the ex- 
pected weeks of accident disability from the actual weeks in the 
total experience—is 22.4 weeks’ deficiency. 

Dealing in the same manner with the total disability—that is, the 
disability from both sickness and accident—the highest deviation in 
any group of five years is a deficiency in group 30 to 34 of 86.6 weeks, 
being less than one per cent. The summation of the deviations of 


a ee ee ee ee 
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the various groups of five years shows that the highest deviation 
is, as in the case of sickness disability, at the end of age 54, and it 
is an excess for the experience up to age 54 inclusive of 107.5 weeks. 
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TABLE VIII. 
Companion to Tables VI. and VII. 
AveRAGE WEEKS oF DISABILITY PER Lire ExPosED. 



















































































The final deviation in the entire experience is an excess of 81.6 weeks. - re a 
si 4 3 KNESS. hs OTAL. 
The adjustment, therefore, may rightly be claimed to meet the most pon pastas ‘ 
rigid requirements and to represent accurately the facts of the 
iste 1904-1905 | 1909-191 1 1909-1910 | 1904-1905 | 1909-1 
original experience. ee : : an 
By ages, the ratios deduced as above described are for each year 303g = pit — Po bo a 
as under, it being premised that these ratios are for liability confined Lae 534 aie 24 338 148 642 
to one year of benefits for sickness and for accident to two years of 40-44 504 433 “238 "248 742 ‘681 
benefits 45-49 697 472 . 268 . 288 965 . 759 
‘ Ss 698 .698 .226 - 282 924 . 980 
TABLE V. te Wideteraann ata 1.012 .729 . 335 .312 1.347 1.041 
AVERAGE gay: OF — _ ACCIDENT = beng Fe Somat oe ae Alb aarii es 2 -c.ce cs Lo oS = Pe . a = 
LmatTen To NE EAR OF ISABILITY. CCIDENT: ENEFITS LIMITED TO wo EARS ‘ 7 : be iy a 
or DISABILITY. Ages 20-59..........|  .581 .467 .250 249 831 -716 
. | Accident. . | Accident.| Total. TABLE IX. 
212 265 814 Companion to Tables VI. and VII.—Continued. 
.213 272 846 AVERAGE LENGTH OF DISABIIITY IN WEEKS. 
-216 279 -881 
.219 - 283 .914 
222 . 284 .947 SICKNESS. ACCIDENT. TorAL. 
225 . 283 -977 AGEs. 
.227 .283 1.010 
= a 1a 1904-1905 | 1909-1910 | 1904-1905 | 1909-1910 | 1904-1905 | 1909-1910 
225 1299 | 1.121 90-24. 3.91 4.15 2.89 4.06 3.47 4.11 
-221 -310 1.162 25-29.. 4.87 4.63 4.01 3.87 4.53 4.32 
-218 -321 1.202 30-34.. 5.39 5.26 4.11 4.05 4.93 4.77 
-220 -331 1,240 35-39. . 4.94 4.66 4.54 4.06 4.79 4.42 £ 
.— -342 Lae 40-44. 5.03 5.01 4.04 4.24 4.66 4.70 
‘a. = ee 45-49... 5.65 4.75 4.64 4.69 5.33 4.73 |. 
937 “37 1.412 50-54.. 5.00 6.29 3.74 4.86 4.62 5.80 
240 383 1.485 55-59.. 6.30 6.38 3.51 5.19 6.08 5.97 ;) 
242 "393 1594 60-64... P 7.76 6.02 6.87 5.33 7.51 5.87 
044 “403 1.759 POs oo c'vinc cue 5.28 5.24 4.26 4.39 4.92 4.91 . 
245 “44 1/991 Ages 20-59.......... 5.24 5.20 4.23 4.37 4.89 4.88 
Ee ot | be 
252 444 3.248 The correspondence between this and the original experience is 
258 455 3.598 P P 
2 noteworthy, extending as it does to divisions both of age and cause. 





























Rates for ages beyond that at which there was substantial experi- 
ence have been projected by method of differences, with subsequent 
gradation through summation, 

In order to test these results by the company’s present operations, 
there has been employed the results of two years of business—namely, 
that from July 1, 1904, to July 1, 1905, and that from July 1, 1909, 
to July 1, 1910, treating the lives at risk on December 31, 1904, and 
December 31, 1909, at the then attained ages, respectively, as the 
mean exposures of the then current year. 

The facts of this experience are given in the tables following: 


TABLE VI. 
Year From Jury 1, 1904, ro Jury 1, 1905. 



























































Average NoumBeEr OF DISABILITIES. WEEKs oF DisaBILiTyY. 
AGEs. Member- 
ship. 
Sickness. | Accident.| Total. | Sickness. | Accident.| Total. 
1,065 82 62 144 321 179 
2,811 260 173 433 1,267 694 1,961 
3,551 345 194 539 1,860 797 2,657 
3,937 391 240 631 1,932 1,090 3,022 
3,822 383 225 608 1,926 910 2,836 
i 451 211 662 2,548 979 3,527 
3,442 481 208 689 2,404 778 3,182 
1,613 259 98 357 632 172 
22 41 16 57 18 110 28 
2 24 “wes 24 
24,122 2,695 1,427 4,122 14,232 6,077 20,309 
TABLE VII. 
YEAR From Jury 1, 1909, ro Jury 1, 1910. 
Average NomBer oF DISABILITIES. WEEKS oF DISABILITY. 
AGEs. Member- 
ship. | 
Sickness. | Accident.| Total. | Sickness. | Accident.| Total 
20-24 1,542 101 . 93 194 419 738 797 
25-29 4,188 325 | 224 549 1,504 868 2,372 
30-34.......... 5,752 457 | 316 773 2,410 1,281 3,691 
35-39.......... 6,546 538 345 883 2,508 1,399 3,907 
a oe 6,399 553 | 275 828 2,773 1,589 4,362 
45-49. 6,128 609 | 375 984 2,891 1,762 4,653 
eee 4,199 466 | 244 710 2,929 1,186 4,115 
55-59.......... 3,040 347 | 183 530 2,215 950 3,165 
60-64.......... 1,079 166 | 46 212 1,000 245 1,245 
- ae 154 34 | 5 39 231 16 247 
 - Sa 3 ager aeee evs aaa aisle seine 
Totals... 39,030 3,956 2,206 5,802 18,880 9,674 28,554 























At the same time, when the adjusted rates are applied to the ex- 
posures, it is developed that there has been a marked improvement 
in the conditions of business; of such a character, in fact, as to sus- 
tain the sufficiency of the ratios of Table V. for both branches of 
the business as conducted by the Loyal Protective Insurance Company 
to-day. 

TABLE X. 


EXPERIENCE OF 1904-1905 anv 1909-1910. 
Tested by Adjusted Table V. 




















WEEKS OF WEEKs oF ACCIDENT TOTAL 
SICKNESS. DIsaBILItTy. DisaBiuity. 
AGES. 
Actual Expected. | Actual. | Expected.| Actual Expected 
20-24.. 740 992.1 557 570.4 1,297 1,562. 
25-29.. 2,771 2,962.5 1,562 1,584.9 4,333 Biro 
30-34.. 4,270 4,374.8 2,078 2,074.4 6,348 6,449.2 
35-39.. 4,440 4,818.3 2,489 2,508 .9 6,929 7,327.2 
40-44... 4,699 5,070.9 2,499 2,553.2 7,198 7,624.1 
45-49.. 5,439 5,914.7 2,741 2,707.1 8,180 8,621.8 
50-54.. §,333 5,765.2 1,964 2,200.3 7,297 7,965.5 
55-59... 3,847 4,188.4 1,490 1,525.8 5,337 5,714.2 
60-64... 1,318 1,398.3 355 488.3 1,673 1,886.6 
65-69... 255 325.4 16 67.6 271 393. 
ey eee ee 33.112 | 35,810.6 15,751 | 16,280.9 48,863 | 52,091.5 























In technical phraseology, the loss has been, for sickness disability, 
92.46 per cent of the expected; for accident disability, 96.74 per cent; 
and for total disability, 93.80 per cent—a satisfactory showing, both 
from the standpoint of the test of the company’s showing and also 
of the utility of the table. 

As percentages convey facts to some minds better than mere state- 
ment of totals, the following will be of interest, to some: 

TABLE XI. 
PERCENTAGE DISABLED TO Lives ExposeEp. 








! 


























SICKNESS. ACCIDENT. Tora. 
AGEs. 

1904-5 | 1909-10 1904-5 1909-10 1904-5 1909-10 
Oe ia dn ve wanes 8.824 7.435 6.063 5.532 14.886 12.967 
ae 9.829 8.091 5.796 5.375 15.625 13. 466 
MM. cs awecacesh eee 9.276 5.832 5.987 16.988 15.263 
BER sco cc ccccusl aS 11.231 6.053 5.899 20.692 17 129 
, ee i 8.986 5.905 5.702 17.004 4.688 
ST Sa 9.163 5.917 5.662 17.083 14.825 
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In making comparison between the above rates and those tabulated 
from other experiences, it is necessary to keep in mind the limitation 
of benefits under the sickness experience considered herein to one year 
of disability. While this does not have material effect at ages below 
50, it does have some effect at all ages, and the distinction should be 
carefully made, In the table presented below, comparison is made 
with recognized data for sickness so restricted for the central ages of 
the several groups of five years each. The Loyal Protective rates of 
disability through sickness and disability through accident are given 
separately, and then combined, so that comparison can be made upon 
essentially similar bases with the results of other experiences, ex- 
cepting, of course, that in these latter cases there is no separation of 
disability due to accidental causes from that due to sickness. 
































TABLE XII. 
A | 
Ace. ae B. G D | EC 
Sickness. | Accident.| Total. | 
EE Sys Ae 378 216 594 .80 .80 ae | .845 
|» es 420 . 228 648 .78 .80 -78 |  .857 
32 475 . 220 695 | 88 .87 .83 -917 
37 457 .240 697 | 1.00 .99 92 | 1.024 
ee eee 493 . 248 7 i <:35 1.15 1.09 | 1.192 
ic etstbacedssee 602 .279 881 | 1.39 1.37 1.27 | 1.394 
52 759 . 286 1.045 1.68 1 69 1.60 1.714 
57 909 .o3l 1.240 | 2.09 2.10 2:07 | 2.222 
62. 1.102 . 883 1.485 2.91 2.76 2.80 | 2.985 
67 2.398 434 2.832 | 3.99 4.05 3.82 | 3.940 
A. Loyal Protective Association—1895-1904. 
B. English Registered Friendly Societies—1876-1880. 
C. Ancient Order of Foresters—1871-1875. 


. Manchester Unity—1893-1897—Classes A. H. J. 
E. Manchester Unity—1893-1897—All classes. 


i} 


The monetary, or premium, tables hereto appended are, of course, 
simply illustrative of the use to which statistics of this character can 
be put and of the value that they will have to companies carrying 


TABLE XIII. 


Ner SINncLE Premiums at 34 Per Cent ror BENEFIT OF 1 PER WEEK, DISABILITY DUE To 
SicKNEss (or SICKNESS OR ACCIDENT WHEN DESIGNATED) Not To Excrep 52 WEEKs IN 
CASE oF SICKNESS, NOR 104 WEEKs IN CASE OF ACCIDENT, LiaBILITy TO CEASE, EXCEPTING 
FOR THEN CURRENT DisaBtLity, AT AGE 70. 


























LoyAL PROTECTIVE. 
Manchester British 
AGE. Unity Government 
| Sickness Sickness. Sickness. 
Sickness. or 
| Accident. 

$12.59 $17.98 $25.45 $23.40 
12.69 18.20 25.53 23.57 
12.79 18.29 25.64 23.72 
12.90 18.39 25.78 23.89 
13.01 18.49 25.93 24.06 
13.12 18.59 26.08 24.25 
13.22 18.66 26.25 24.44 
13.33 18.72 26.42 24.65 
13.42 18.83 26.60 24.87 
13.49 18.87 26.78 25.09 
13.56 18.92 26.96 25.30 
13.61 18.95 27.14 25.53 
13.66 18.99 27.32 25.74 
13.71 19.03 27.50 25.95 
13.76 19.06 27.67 26.16 
13.83 19.10 27.84 26.37 
13.90 19.14 28.00 26.57 
13.98 19.18 28.16 26.76 
14.97 19.23 28.31 26.94 
14.15 19.27 28.44 27.10 
14.25 19.33 28.56 27 26 
14.33 19.36 28.66 27.41 
14.42 19.40 28.75 27 53 
14.50 19.43 28.81 27.64 
14.57 19.44 28.86 27.72 
14.63 19.44 28.89 27.78 
14.67 19.41 28.90 27.82 
14.70 19.36 28.88 27.81 
14.79 19.27 28.82 27.79 
14.68 19.15 28.73 27.72 
14.63 19.00 28.60 27.63 
14.56 18 &3 28.43 27.48 
14.46 18.63 28.20 27.30 
14.33 | 18.40 27.94 27.06 
14.17 18.13 27.61 26.78 
13.98 17.81 27.21 26.45 
13.77 17.47 26.73 26.06 
13.53 17.07 26.14 25.61 
13.27 16.64 25.43 25.06 
12.99 16.19 24.60 24.42 
12.69 15.70 23.62 23.63 
12.38 15.19 22.48 22.67 

12.01 14.60 21.16 
11.64 14.00 19.63 20.09 
11.14 13.24 17.86 18.35 
10.48 12.30 15.84 16.41 
9.56 11.08 13.51 14.06 
8.26 9.45 10.83 11.31 
6.41 7.24 7.74 8.10 
3.75 4.19 4,15 | 4.36 
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health and accident insurance. Table V., heretofore presented, gives in 
effect the premium rate for a benefit of one dollar weekly, in event 
of disability through sickness, through accident, or through both 
sickness and accident, the payments for sickness being limited to 
one year, and for accident to two years. Such premiums are, of 
course, absolutely unloaded as regards expense or contingency, being 
in the nature of net premiums increasing yearly, based upon adjusted 
experience of the Loyal Protective. 

For further illustration and comparison, Tables XIII. and XIV., 
herewith appended, show single and level annual premiums for 
benefit for disability from sickness of one dollar per week, for a 
period not exceeding 52 weeks, confined to disability that shall occur 
prior to attainment of age 70. There is also given, for comparison, 
similar premiums for a benefit including disability from accident con- 
fined to 104 weeks, contract terminating as in the other case. For 
comparison purposes, similar premiums are given, based upon the 
Manchester Unity experience, 1893-1897, and the British Government 
Sickness Tables, all of said premiums being calculated at 314 per cent. 


TABLE XIV. 


Levet ANNUAL Premiums (NET) aT 3} Per CENT For BENEFIT OF 1 PER WEEK, DISAPILITY 
DveE To Sickness (OR SICKNESS OR ACCIDENT WHEN DESIGNATED) Not To ExcEEp 52 
WEEKs IN CASE OF SICKNESS NOR 104 WEEKS IN Case oF AcciDENT, LiaBitity ro CEASE, 
EXCEPTING FOR THEN CURRENT DISABILITY, AT AGE 70. 
























































LovaL PROTECTIVE. 
Manchester British 
AGE. Unity Gcvernment 
Sickness Sickness. _ Sickness. 
Sickness. or 
Accident. 
$0.57 $9.81 $1.21 $1.13 
-58 .83 1 23 1.15 
.59 84 1.25 1.17 
-60 .85 1.27 1.19 
61 .87 1.29 1.21 
-62 .88 1.31 1.23 
.63 .89 1 34° 1.26 
64 .90 1.36 1.28 
65 91 1.39 1.31 
.67 .93 1.42 1.34 
.68 .95 1.45 1.37 
-69 -96 1.48 1.40 
-70 -97 1.51 1.43 
71 .99 1.55 1.47 
.73 1.01 1.58 1.50 
.74 1.02 1.62 1.54 
-76 1.05 1.66 1.58 
.78 1.07 1.70 1.62 
-79 1.08 1.74 1.66 
81 1.10 1.78 1.70 
84 1.14 1.83 1.75 
.86 1.16 1.88 1.80 
.88 1.19 1.92 1.84 
91 1.22 1.98 1.88 
.94 1.25 2.03 1.92 
.97 1.29 2.09 1.96 
1.00 1 32 2.15 2.03 
1.03 1.36 2.21 2.10 
+e 1.06 1.39 2.27 2.17 
Ee, 1.09 1.42 2.34 2.24 
50... 1.13 1.47 2.42 2.31 
51... 1.16 1.50 2.49 2.38 
52... 1.20 1.55 2.57 2.46 
53... 1.24 1.59 2.65 2.54 
54... 1.29 1.65 2.74 2.61 
55... 1.33 1.70 2.83 2.71 
56... 1.38 1.75 2.93 2.81 
57... 1.44 1.82 3.03 2.92 
58... 1.50 1.88 3.13 3.02 
59... 1.58 1.97 3.23 3.14 
60... 1.66 2.05 3.34 3.26 
Gi... 1.76 2.16 3.45 3.39 
62... 1.88 2.28 3.57 3.51 
63... 2.02 2.43 3.62 3.65 
64... 2.20 2.61 3.79 3.76 
65... 2.41 2.82 3.91 3.89 
66... 2.66 3.08 4.02 4.00 
67... 2.97 3.40 4.14 4.13 
68... 3.40 3.83 4.25 4.25 
69... 3.75 419 4.15 4.36 
TABLE XV. 
EXpPosURES AND PERCENTAGES OF CLAIMS. 
PERCENTAGE OF DISABILITY | PERCENTAGE OF Mortatity | Percentage 
Average Crams. ROM of 
Year. | Exposures. aia 
sick- | Acci- | Total. | Sick- | Acci- | Total. | _Total 
ness. dent. ness. dent. Deaths. 
1895-1904...) ...... 9.567 | 5.265 | 14.832 | .004910} .000637| .005547| 11.48 
Reeeae 21,082 | 10.571 | 6.135 | 16.706 | .005266| .000616} .005882; 10.47 
1905....... 27,084 | 10.730 | 6.098 | 16.828 | .004394/ .000631 12.56 
pee: 31,258 | 9.124 | 6.098 | 15.222 | .004484 005184 
CO 34,030 | 10.060 | 5.984 | 16.044 | .004320} .000821) .005141 15.97 
1908....... 36,241 | 10.320 | 6.013 | 16.333 | .003863) .000724| .004587) 15.78 
1909....... 37,961 | 9.116 | 5.646 | 14.762 | .004161) .000950) .005111 18.59 
L. 


























February 9, 1911] 


As a matter of uniformity of results has a very intimate bearing 
upon the question of the utility of the compiled experience, it is 
well to accumulate evidence upon this point, and I have, consequently, 
compiled the preceding table from the series of years succeeding those 
of the basic table. 


A Step To AN AMERICAN STANDARD. 


These illustrations are designed primarily to bring out the relative 
effect upon cost of the reduced rates of sickness shown in the actual 
experience of the Loyal Protective, and are addressed both to show- 
ing the select character of the risks written by the Loyal Protective 
and also the beneficial effect of the care in supervision secured 
through the Loyal Protective methods over the cost indicated by 
a standard experience now more or less employed in conducting 
business of this character. They constitute added proof that, by the 
methods of the Loyal Protective, superior selection of risks has been 
attained, and the moral hazard, which may be designated as the 
unknown quantity in health insurance which makes for uncertainty of 
result, has been very largely eliminated. No such conclusion could 
be predicated upon the statistics of a single year, but with a group 
covering ten years, with the number of exposures and the amount of 
experience in dealing with risks, there is presented a really substantial 
basis and an approach to certainty of result the accuracy of which is 
borne out by the results of the single years whose experience has been 
presented. The value of this record as a step to an American stand- 
ard for preferred risks is, I think, appreciable. It forms a material 
addition to the as yet meagre records of American experience, the 
collection of which is of such vast importance, if this business is to 
be conducted scientifically, with safety, and yet with an approach to 
the proper cost as proved by the lives with which American companies 
deal, rather than approached through the records of institutions in 
other countries, dealing with an entirely different class of population, 
subject to entirely different causes as affecting the questions of sick- 
ness and health. 





The Pennsylvania Casualty Authorizes Increase of Capital. 


At a meeting of the stockholders of the Pennsylvania Casualty Com- 
pany, held Tuesday, January 31, it was voted to increase the capital 
stock of the company from $200,000 to $500,000. The company has a 
splendid home office and field organization, and the increase of capital 
will make possible the rapid growth of business and assure a prosperous 
future. 

The past year has been a most satisfactory one for the Pennsylvania 
Casualty, which has made a very material gain both in business writ- 
ten and in cash premiums received. The increase in cash premiums re- 
ceived was at the rate of over $6000 a month. The gain in writings was 
$81,331 and the gain in cash premiums $76,740. The net writings for the 
year were $684,767, while the net premiums received were $645,229. The 
cash income from all sources showed a gain of $81,343, or 13.91 per cent, 
the total net income being $665,000. 

The company has recently entered Kansas and is now operating in 
twenty-two States and the District of Columbia. The official staff is 
made up of Thomas E. Jones, president; Joseph J. Jermyn, first vice- 
president; A. C. Fuller, second vice-president; M. G. Nichols, third vice- 
president and general manager; Edward P. Kingsbury, treasurer; George 
F. Coar, secretary; Henry D. Clarke, assistant secretary; H. J. Con- 
nolly, assistant secretary; William Schmidt, manager of agencies; A. A. 
Hardesty, assistant manager of agencies; G. D. Murray, M. D., medical 
director; Frank R. Stocker, attorney. 

William Schmidt was promoted from assistant to manager of agencies. 
A. A. Hardesty was made assistant manager of agencies and E. J. Con- 
nolly was made assistant secretary. With these exceptions the old 
officers were all re-elected. 





Receivers of United Surety Deny Insolvency. 

In the answer to the United States Government’s petition for their 
removal recently filed by Edwin W. Poe, Stuart S. Janney and Ernest J. 
Clark, receivers for the United Surety Company of Baltimore, it is 
denied that the Government is a large creditor of the company or that 
the concern is insolvent. 





Liability Rate War Expected in Philadelphia. 


PHILADELPHIA, PA., Feb. 6.—The liability and fire insurance com- 
panies reached an agreement covering for this territory rates for auto- 
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mobile collision sustained and property damage insurances, and the 
new schedules went into effect on February 1, but the liability com- 
panies have been unable to get enough signatures to maintain rates for 
liability insurance. While there has been as yet no serious cutting of 
rates by most of the members of the old agreement, the fact that the 
‘Etna Life has advised brokers that it is prepared to help them meet 
the competition of the companies whose rates have been somewhat 
lower than theirs, and the disinclination of some others to have business 
go off their books, makes it seem likely, in the opinion of many liability 
underwriters, that a rate war is imminent. 





Casualty Notes. 


—The Business Mens Mutual Casualty Company of Winston-Salem, N. C., has 
commenced business. 

—A petition for the dissolution of the United Surety Company was filed in the 
Circuit Court in Baltimore last week. 

—Irving A. Morissett of Columbus, Ohio, has been put in charge of the in- 
dustrial department of the Pittsburgh Casualty Company at the home office. 

—The National Surety Company will give a supper and dance to its officers 
and employees on February 16 at the Kings County Democratic Club, Brooklyn. 

—A. MacDermott, assistant secretary of the London and Lancashire Fire In- 
surance Company, has succeeded A. Worley as secretary of the accident depart- 
ment. 

—The Casualty Insurance Company of the South is being organized at Vicks- 
burg, Miss., with $50,000 capital. E. L. Brien is president, and Dr. Pittman, 
secretary of the new concern. 

—Ernest J. Miller, formerly superintendent of the AStna Indemnity, National 
Surety and Prudential, will assume a connection in the burglary department of 
the Massachusetts Bonding Company at its New York office. 

—Charles Nelson, formerly with the Empire State Surety, the Ocean Accident 
and Guarantee and the United States Casualty, has been appointed chief in- 
spector for the newly organized Royal Indemnity Company of New York. 

—The former officers of the Aitna Indemnity Company of New York have sent 
a letter to the agents fully explaining the events leading up to the reecivership 
and the condition of the company at the time it went into receiver’s hands. 

—The January number of the Fidelity and Casualty Company’s monthly 
bulletin is a memorial to the company’s late president, George F. Seward, beauti- 
fully illustrated and containing a multitude of tributes written to his memory. 

—A large casualty company located in New York city is looking for the 
services of a reliable and experienced claim adjuster. This is an exceptional 
opportunity for a man who is desirous of a position offering splendid chances for 
advancement. 

—The New Orleans Casualty Company of New Orleans, La., which has been 
in process of organization for some time, has reorganized, with $150,000 capital, 
fully paid in. The officers are R. N. Sims, president; L. M. Poole, vice-presi- 
dent; A. T. Gerrans, secretary. 

—The Travelers Insurance Company has appointed Albert Lipka, assistant man- 
ager liability department, Philadelphia, as manager for New Hampshire and Ver- 
mont, succeeding G. Allen Putnam, resigned. Assistant Manager Winters of 
3urlington will continue under Mr. Lipka. 

—The Protective Life Assurance Society of Buffalo, N. Y., has issued a new 
and most attractive disability contract known as the “‘Peerless Disability Policy,” 
which provides indemnities for loss of life, limb or limbs, sight or time by acci- 
dental means, or for loss of time through sickness. 

—D. J. Duncan, who until recently was general agent in Kentucky of the Con- 
solidated Casualty Company, is now holding a similar position with the Southern 
Insurance Company of Nashville, Tenn. The company writes health and acci- 
dent insurance, and Mr. Duncan is to represent it in all its departments. 

—E. E. Clapp & Co., New York managers for accident and health lines of the 
Fidelity and Casualty Company are circularizing their agents with a fac-simile of 
a clipping delineating the 1910 achievements of J. S. Hirsh as a producer and a 
letter driving home that records of that kind are well worth emulating. 

—R. K. McNelly, superintendent of agencies of the Lloyds Plate Glass In- 
surance Company, is in Chicago installing a new general agency with Munger, 
Volkoun, Wetmore & Witherbee, with which firm W. F. Rodger, who had charge 
of the plate glass department of the former geenral agency, will also be con- 
nected. 

—At the annual meeting of the Iowa State Traveling Mens Association, held 
recently in Des Moines, L. C. Deets, manager of the company for several years, 
was defeated for re-election. Mr. Deets is a man of exceptional ability, and, 
through his untiring efforts, has largely increased the business of the Iowa 
State during his administration. 

—The Minnesota Glass Exchange has elected F. H. Wagner president, and 
John Hoppin secretary and treasurer, both of Minneapolis. All discounts will be 
withdrawn in St. Paul, Minneapolis and Duluth April 1, except the discount of 
33% per cent on showcases. On the same date rates will be advanced all over 
the State 20 per cent over the manual rates of 1909, except on show cases. 

—The Illinois general agency of the Fidelity and Casualty of New York, with 
Ww. A. Alexander & Co. as managers, passed the million-dollar mark in premiums 
during 1910 for the first time in its history. This scores an increase over 1909 
of over $250,000. Wade Fetzer, manager for W. A. Alexander & Co., reported 
$262,000 in personal premiums during the year, which is*belicved to be a larger 
personal production than that of any other individual in the casualty business. 
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Metropolitan Life Insurance Company. 

Policies to the number of over eleven and one-quarter millions are 
interested in the great Metropolitan Life Insurance Company of New 
York, and it may safely be said that every one of them gets more than 
is provided for by the terms of the contract. That kind of treatment, 
in fact, has been largely responsible for the success the Metropoli- 
tan has met with in its endeavors to provide sound and reliable insur- 
ance for those needing it in every section of the North American 
continent. To stand upon the letter of the law and demand the pound 
of flesh is not compatible with the beneficent system of life insurance, 
and the Metropolitan has persistently endeavored to give its policy- 
holders more and more for their money. Increased benefits at death, 
cash dividends during life and bonus apportionments to add steadily 
to the value of the policies, have resulted in much satisfaction to 
millions of Metropolitan policyholders and convinced them that they 
were not dealing with the proverbial soulless corporation. 

To those who have been familiar for many years with the affairs 
of the Metropolitan Life and the capabilities of its officers, the con- 
tinuous record of growth has become an old story. Year by year it 
has spread its influence over constantly widening circles of humanity, 
and annually the effects of its conservation of the funds entrusted 
to it become more and more apparent. As it has grown, it has 
accumulated great financial strength, which serves to make the pro- 
tection it furnishes doubly secure. To guarantee the payment of 
nearly two and a quarter billions of life insurance a vast fund of 
wealth is necessary, and this the Metropolitan possesses, in the shape of 
assets amounting to $313,988,334, invested in the best grades of securi- 
ties obtainable. That amount is pledged to protect present policy- 
holders when, in due course of time, their policies become claims, and 
at the present rate of disbursement an amount equal to that sum will 
be distributed in the comparative short period of eight years. 

Last year, the Metropolitan was called on to pay, under its contracts, 
no less than 153,663 claims, an average of 507 every business day, or 
one every 57 seconds of the working hours. The amount paid out on 
these claims aggregated $22,641,790, which means that $155.68 per 
minute of each business hour of the three hundred and three working 
days of the year went to claimants. In addition to that amount, fur- 
ther sums of more than eight millions went to living policyholders. 
It is difficult to form any conception of the benefits conferred in the 
prompt distribution of these enormous amounts, but those who shared 
in them know that it is worth while to be insured in the Metropolitan. 

The growth of the company in 1910 was nothing short of phenom- 
enal in view of the tremendous gains made in the preceding year. 
The agency force put in their usuat vigorous campaigning and suc- 
ceeded in procuring new insurances amounting to $432,907,697. Of 
that, $158,248,756 was written under ordinary policies and $274,658,94) 
under industrial contracts. The gain in amount of insurance in force, 
made possible by this tremendous volume of new business, was $173,- 
899,688, bringing the total amount outstanding up to $2,215,851,388. 
That sum is not only the largest amount on the books of any life 
insurance company in the world, but is $175,000,000 greater than that 
of the next largest company, while to show still further the significance 
of this excess, it may be stated that but sixteen companies of the 
United States have over $175,000,000 of insurance on their books. 

The income otf the company last year was $90,779,839; a gain of 
nearly six millions over that of 1909. Assets were increased by $36,- 
880,466, while the surplus gained $839,864, and now amounts to $30,- 
742,084. In the showing of liabilities, the company has set aside $7,649,- 
083 for the payment during 1911 of dividends and bonuses to its policy- 
holders in both branches, of which $5,745,339 goes to the industria) 
branch. During the past eighteen years the policyholders of that class 
have received over thirty million dollars in special benefits of this 
nature, without any obligation expressed or implied in their contracts. 
It has been a voluntary distribution on the part of the company, in 
line with its policy of giving the insured all that experience has proven 
they were entitled to. 

For over thirty years the Metropolitan has been expanding steadily 
and the prospects are that it will continue to do so for an indefinite 
period. Its agency force is more extensive and virile than ever, 
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while its executive staff has proven its ability to cope with problems 

of ever-increasing magnitude. As a great life insurance company it 

has won undying renown, and in the humanitarian work it has now 

undertaken it will be able to accomplish still more beneficent results. 

Its growth since 1880 has been marvelous, as the following figures 

show but it will unquestionably be greater as the years roll on. 
THREE DECADES OF EXPANSION. 


1880 1890 1900 1910 
DRE is os 65 ofiecerne $690,555 $9,863,619 $33,803,257 $90,779,839 
IEEE vcccsn < sisigerisioss $1,947,822 $10,781,173 $62,158,034  $313,988,334 
PERDUE 65.555 nce Soka $283,650 $2,117,029 $8,744,028 $30,742,084 
Policies in force, No... 117,098 2,099,882 5,494,057 11,288,054 


$235,037,926  $923.877,917 $2,215,851,388 





The Bankers Reserve Life Company. 

A most substantial gain was recorded by the Bankers Reserve Life 
Company of Omaha, Neb., last year in all that goes to the upbuilding of 
a progressive company. The assets were increased by $542,555, so that 
the company is now able to show funds of $2,601,754. These funds are 
invested in county, municipal and school bonds, to the amount of $1,379,- 
707, while real estate mortgages of $624,300 are also shown. A complete 
schedule of these securities indicates that a most careful selection of 
high-grade investments has been made. Liabilities of the company in- 
clude a reserve of $2,009,869, and amount in all to $2,058,380, leaving a 
surplus to policyholders of $543,374. Under the management of President 
Bascom H. Robison the Bankers Reserve Life is justly earning the title 
of a solid, conservative Western company. Good opportunities are open 
to successful agency managers with this Omaha institution. 





Citizens National Life Insurance Company. 

The examination of the Citizens National Life Insurance Company of 
Anchorage, Ky., by consulting actuary John F. Roche, has been com- 
pleted and shows the company to be possessed of assets amounting to 
$2,022,488. Against this are liabilities of $1,346,854, showing a surplus 
on policyholders’ account of $675,634, of which $458,550 represents the 
capital stock. In addition to the admitted assets there are items amount- 
ing to $1,040,983, which the company does not take credit for, the greater 
part of which will be realized upon, so that the total funds in hand are 
$3,063,471. On the basis of admitted assets the company shows a gain 
in resources over the statement of the Citizens Life on January 1, 1910, 
of $590,286, and a gain in surplus of $244,979. The insurance in force is 
represented by 6143 policies for $17,662,668. It will be seen that the 
rigid examination undergone by the company proves it to have ample 
financial strength, and under the management of President Charles D. 
Pearce the Citizens National bids fair to become an active factor in the 
field of life insurance. 





Majestic Life Assurance Company, Indianapolis, Ind. 

The annual meeting of the Majestic Life Assurance Company of India- 
napolis was held at the home office of the company on the thirtieth 
of January. A report of the business for the year was made to the 
stockholders, which showed that substantial gains in all departments 
had beey made. The assets are $228,000, which is an increase of over 
$60,000 as compared with the statement of a year ago. The insurance 
in force is $4,211,000, which is an increase of nearly a million and a 
quarter. The income for the year was $115,000, and the surplus to policy- 
holders is $123,000, indicating an increase of $35,000. The new officers 
have reduced the expenses of management more than fifty per cent and 
intend to open up two or three new States at once and have set their 
mark to write $6,000,000 of paid-for business this year. The following 
officers were re-elected at the annual meeting: F. W. Killen, president; 
Geo. J. Rogers, vice-president; J. N. Finley, second vice-president; R. M. 
Ayres, secretary, and Harry Hubbard, treasurer. Mr. Killen, the presi- 
dent, enjoys the reputation of being a very successful agency man as 
well as personal producer, and is well and favorably known in insurance 
circles. 





New England Mutual Life Insurance Company. 

In submitting the sixty-seventh annual statement of the New England 
Mutual Life Insurance Company of Boston, Mass., to the members, the 
directors state, with justice, that ‘‘the past year has been decidedly the 
best since the institution was founded, large and substantial increases 
having been made in all departments.’’ The new business of the year 
on the paid-for basis was $27,485,861, or four millions greater than that 
of 1909, and nine and one-half millions more than the business of 1908. 
Such growth indicates vigorous vitality in the agency force and a high 
order of managerial ability in the home office. A good showing was 
also made in the gain in volume in force, it being no less than fifty- 
nine per cent of the new issues and $16,237,404 in amount. The total 
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business now in force is $213,730,176, representing 89,032 policies on 70,- 
968 lives. Premium receipts for the year were $7,330,336, an increase 
of $522,024, while total income increased $542,279 to $9,601,881. Total 
payments to policyholders were $4,887,745, while $3,136,246 was laid by 
from the income. An increase in assets of $3,106,100 brings the total 
up to $54,422,644, the net surplus of $4,314,194 showed a gain of $48,322, 
while the company has also apportioned $1,350,000 for dividends payable 
during 1911. One of the oldest and best of life insurance companies, the 
New England Mutual, is vigorous and progressive enough to satisfy all 
connected with it. 





Philadelphia Life Insurance Company. 

The fifth annual report of the Philadelphia Life Insurance Company of 
Philadelphia shows that, as a result of its operations for the year 1910, 
it has made a safe and conservative advance in every line. Business is 
now being canvassed for in seventeen different States, in which its staff 
of agents is constantly becoming larger and more efficient. The han- 
dling of this corps of workers calls for most experienced men as man- 
agers, and these the company undoubtedly possesses. The new busi- 
ness of last year on the paid-for basis was $4,170,000, while the gain in 
insurance in force exceeded $1,000,000, so that the company now has on 
its books paid-for business amounting to $21,294,203. A steady record 
of growth in this particular has been manifested year by year. 

On the financial side the company is especially strong, its assets now 
amounting to $2,477,055, indicating a gain of $484,216 for the year. These 
assets are invested in high-grade bonds and mortgages on real estate 
and produce a very satisfactory rate of interest. In mortgages alone the 
company has nearly $1,100,000 invested, while government, municipal 
and other bonds are represented by $779,722. The liability side of the 
account shows a reserve of $1,551,752, dividends to credit of policyholders 
$56,504, and a surplus on policyholders’ account of $815,675. The com- 
pany has paid most satisfactory dividends to its policyholders each year, 
the amount thus disbursed in 1910 being $52,941 and resulting in a very 
low net cost to the fortunate holders of its policies. 

During the current year the company will adhere to the lines of con- 
servative progress which have proved so successful in the past and which 
have resulted in a satisfied body of policyholders. 

The officers of the Philadelphia Life are: Andrew J. Maloney, presi- 
dent; Wm. H. Hubbard, secretary; Frank G. Combes, treasurer; Ernest 
M. Blehl, actuary; T. Heuson Bradford, medical director; James H. 
Perry, manager of agencies; Wm. H. Clowney, superintendent of 
agencies. 





Royal Union Mutual Life Insurance Company. 

The twenty-fifth year of the Royal Union Mutual Life Insurance Com- 
pany of Des Moines, Ia., was commemorated by a decided forward move- 
ment. All through its career the managers of this company have ad- 
hered steadfastly to a policy of conservatism, thereby aiding in the 
building up of a symmetrical organization. Its annual statement for 
1910 demonstrates the success of this method, for the gains made are of 
a most satisfactory kind. The premiums received last year amounted 
to $849,713, while the total income was $1,020,041, indicating a gain of 
$119,935. Policyholders were paid during the year $334,507; while the 
further sum of $377,926 was laid by from the income. Assets were in- 
creased by $377,463 and now amount to $2,970,984, while $14,231 was added 
to the surplus, bringing it up to $214,690. The company deposits its 
reserves with the Auditor of State of Iowa, who now holds securities to 
the value of $2,736,537 on this account. New business of the year reached 
$4,417,760 on the paid-for basis, while $2,064,158 was added to the amount 
in force, which is now $25,441,788. The usual high rate of interest was 
earned last year, the percentage in the mean invested assets being 5.80. 
President Frank D. Jackson and Secretary Sidney A. Foster feel that the 
silver anniversary year was a good one; and the policyholders will un- 
“doubtedly agree with them. 





‘Massachusetts Bonding and Insurance Company. 

A successful year on the underwriting side and substantial gains in 
financial strength is indicated by the third annual statement of the 
Massachusetts Bonding and Insurance Company. This organization, by 
virtue of able management, has come rapidly to the front, and few 
cempanies have been able to reach such a prominent position 
within the short period of three years. Its assets were increased 
in 1910 by nearly $220,000 and now amount to $1,284,345. Liabil- 
ities amount to $490,831, of which $464,440 is represented by the 
reserves. The surplus to policyholders is $793,514, including the 
capital stock of $500,000, and shows a gain for the year of $86,686. The 
premiums written last year were in the neighborhood of $850,000, about 
one-fourth of which came from its home State. Recently the board of 
directors authorized an increase of capital to one million dollars, to be 
issued at $150 per share, thereby giving the company additional funds 
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of $750,000. The lines transacted include fidelity, surety and burglary. 
Officers of the company are: T. J. Falvey, president; John T. Burnett, 
secretary-treasurer, and Charles W. Fletcher, comptroller. Operations 
are being conducted in thirty-five States, and territory is still open for 
desirable men. 





Federal Union Surety Company, Indianapolis. 

‘The financial statement of the Federal Union Surety Company of 
Indianapolis as of December 31, 1910, shows a good margin of financial 
strength. It possesses assets amounting to $525,056, of which $257,122 
is represented by first mortgage loans and $81,226 by a good class of 
bonds. On the liability side it shows an unearned premium reserve of 
$143,104, reserve for losses $47,080, and a surplus on policyholders’ 
account of $332,849, including the cash capital of $300,000. Under the man- 
agement of President Winfield T. Durbin and Secretary Charles E. 
Schick the company is progressing along safe lines, seeking the best 
quality of business, so as to insure a slow but steady growth. 





United States Fidelity and Guaranty Company. 

Another large gain in premiums marked the progress in 1910 of the 
United States Fidelity and Guaranty Company of Baltimore, thereby 
maintaining an unbroken record since its establishment in 1896. In fact, 
the increase last year of $618,579 was the largest ever made, indicating 
strongly that the agency force is most efficient and making the com- 
pany more widely known each year. The complete statement shows that 
the total income for the year was $4,005,753, the net losses paid amounted 
to $842,076, while the excess of income over expenses and losses paid 
was $1,078,910. That excess was apportioned as follows: Dividends to 
stockholders, $160,000 (eight per cent on the capital of two million dol- 
lars); $130,485 increase in claim reserve; $275,308 increase in premium 
reserve; $82,375 decrease in market value of bonds and stocks; $10,496 
increase in miscellaneous liabilities, leaving a balance of $420,296 to be 
added to the surplus. This is a very substantial increase in this import- 
ant item and brings it up to $933,103 exciusive of the capital, the ex- 
cess protection to policyholders being $2,933,103, indicating abundant 
financial strength. 

During the year 1910 the company passed another million dollar mark 
in assets, the gain of $953,946 in that item resulting in a total show- 
ing of $6,099,675. These assets are particularly well invested, over two- 
thirds being in the form of high-grade bonds and stocks, with another 
half million represented by real estate, which the company values on 
a conservative basis. The liabilities exclusive of capital amount to 
$3,166,572, which includes a premium reserve of $1,967,255 and a claim 
reserve of $980,966. This latter item is computed in accordance with the 
rigid requirements of the New York Insurance Department, and in the 
light of the company’s own experience is more than ample. 

President John R. Bland has devoted his energies to building up this 
company along lines which appeal strongly to the insuring public, and in 
the several departments the best of contracts are offered at rates which 
insure their absolute safety. The lines now written include fidelity, 
surety, accident, liability, plate glass, steam boiler, fly wheel, physi- 
cians, dentists and druggists. 





Citizens Fire Insurance Company, Charles Town, W. Va. 


Handsome gains were made last year by the Citizens Fire Insurance 
Company of Charles Town, W. Va., which now possesses assets aggregat- 
ing $582,931, with a net surplus of $138,860 over and above its capital of 
$300,000 and all liabilities. During the year the company changed from 
the West Virginia basis to the New York standard of reservation, there- 
by helping to increase its unearned premium fund to the extent of 
$40,473. The assets increased $203,214 over 1909, and the premium in- 
come exceeded that of the previous year by $45,000. With a policy- 
holders’ surplus of $438,860, and its assets well invested in high-grade 
bonds and real estate loans, the Citizens Fire is in good position to 
command the respect of agents and propertyowners. The officers are 
conservative in their views and are content to have the company grow 
gradually, carefully selecting its business and guarding its best interests. 
R. P. Chew is president of the Citizens Fire, H. B. Curtin and T. T. 
Perry are its vice-presidents, R. W. Alexander is its secretary, and W. 
O. Norris is its treasurer. 





German Fire Insurance Company of Indiana. 

The fifty-seventh annual statement of the German Fire Insurance Com- 
pany of Indiana evidences further increase in financial strength and 
progress. The company’s financial exhibit shows total assets of January 
1, 1911, amounting to $661,387; a reinsurance reserve of $357,922; a net 
surplus of $175,362; capital stock, $100,000; and surplus to policyholders, 
$275,362. The increases as of January 1, 1911, over those of January 1, 
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1910, were as follows: In assets, $43,204; in reinsurance reserve, $10,753; 
in surplus, $27,223. The officers of this substantial old Western fire in- 
surance corporation are: President, Theo. Stein; secretary, Lorenz 
Schmidt; treasurer, Theodore Reyer; assistant secretary, Oscar Schmidt. 





Hanover Fire Insurance Company of New York. 

The fifty-ninth annual statement of the Hanover Fire Insurance Com- 
pany of New York displays a financial condition which should be very 
satisfactory to the officers, stockholders, agents and policyholders of this 
reliable old company. Excellent results attended the operations of the 
past year, the assets, reinsurance reserve and surplus all having ad- 
vanced from the figures of a year ago. The company’s resources now 
aggregate $4,820,678 and are invested as follows: Bonds and stocks, 
$3,075,304; real estate, $1,129,473; loans on bond and mortgage, $3500; 
premiums in course of collection, $374,602; interest accrued and unpaid 
reinsurance, $48,883; cash in banks and office, $188,916. The company has 
a capital of $1,000,000 and a net surplus of $1,288,079, which, combined, 
show a surplus as to policyholders of $2,288,079, and make the book 
value of the stock nearly 229 per cent. The chief item of liability is 
the reserve for reinsurance, $2,210,667. The stockholders have good 
reason to be contented with the results of the business since the San 
Francisco conflagration, for even though the Chelsea conflagration in 
1908 cost the company about $240,000, it has paid dividends ranging from 
ten per cent to fifteen per cent per annum, and its net surplus has in- 
creased nearly $400,000. The Hanover Fire is well established in the 
agency field and operates throughout the country, except in a few of 
the smaller States and territories. It is deservedly popular with both 
agents and the insured. The official staff of this strong, conservative and 
dependable company is made up as follows: President, R. Emory War- 
field; vice-president and secretary, Joseph McCord; assistant secretary, 
Wm. Morrison; general agent, Jas. W. Howie. The company has a large 
board of directors and numbers among the latter some of New York’s 
most prominent business men. 





Hartford Fire Insurance Company, Hartford, Conn. 

The one hundred and first annual statement of the Hartford Fire In- 
surance Company of Hartford, Conn., shows that that old and reliable 
company made excellent advances during the past year. Its assets in- 
creased $1,327,934 to $24,363,635; its reserve for reinsurance increased 
about $1,000,000 and now stands at $13,784,741; while its net surplus was 
augmented by the sum of $253,567, and now amounts to $6,923,967, so 
that the company’s surplus as to policyholders is $8,923,967, showing a 
book value for its $2,000,000 of stock of over 446 per cent. The premium 
income in 1910 reached the vast sum of $15,789,689—an increase of more 
than $800,000, as compared with the previous year—while the loss ratio 
was but fifty-three per cent and the expense ratio thirty-seven per cent 
of premiums. Last year the company paid $800,000 for dividends, as 
compared with $650,000 in 1909, as well as having made the substantial 
increase in surplus mentioned above. The officers of this strong and 
popular company are to be congratulated upon its progress during the 
past year. The official staff is made up as follows: President, Chas. E. 
Chase; vice-president and underwriting manager, R. M. Bissell; vice- 
president, J. W. G. Cofran; secretary, Fred’k Samson; secretary, S. E. 
Locke; recording secretary, D. J. Glazier. 





The Munich Reinsurance Company of Munich. 

Fine progress was made during the year just closed by the United 
States branch of the Munich Reinsurance Company of Munich. The com- 
pany now has assets in this country aggregating $5,766,357, an increase 
in 1910 of over $530,000, and its surplus over all liabilities is $1,787,148, 
or about $430,000 more than a yearago. The net premium income of the 
United States branch also showed a growth in 1910 exceeding $320,000, 
when compared with the transactions of the previous year, the premiums 
having reached the huge sum of $4,848,583. The company’s experience 
here last year was very favorable, its loss ratio having barely exceeded 
fifty-six per cent, while its expense ratio was under thirty per cent of 
premiums. The increase in the reinsurance reserve absorbs, however, a 
large percentage of the increase in premium income. The Munich Rein- 
surance Company has developed an excellent business in the United 
States, which is usually profitable, although the company suffered 
heavily by the Baltimore and San Francisco conflagrations in 1904 and 
1906, in common with most other companies. The record of the United 
States branch in the past year—which latter, by the way, was not a par- 
ticularly good one—should be very satisfactory to the company’s execu- 
tive officers and stockholders. The United States branch of the company 
transacts fire reinsurance only in this country, while the company writes 
numerous classes of reinsurance business at home and abroad. Its home 
office statement, recently issued, indicated that its last fiscal year was 
the most profitable in its history, and that its assets on June 30 last 
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aggregated $48,797,990. The United States branch of the Munich, of which: 
Carl Schreiner is manager, is located at 346 Broadway, New York. The 
company’s United States trustees are: E. Thalmann of Ladenburg, Thal- 
mann & Co., New York; J. N. Seligman of J. & W. Seligman & Co., New 
York, and Hermann Sielcken of Crossman & Sielcken, New York. 





Ohio Farmers Insurance Company, Le Roy, O. 

The Ohio Farmers Insurance Company of Le Roy, Ohio, although 
theoretically a mutual company, practically transacts all its busi- 
ness on a cash plan. The company was organized in 1848, and its finan- 
cial statement as of December 31, 1910, shows total admitted assets of 
$2,684,879, a reinsurance reserve of $1,640,276, and a net cash surplus of 
$844,367. During the past ten years the Ohio Farmers has made remark- 
able progress, its assets having more than doubled and its net sur- 
plus quadrupled. Increases in 1910 over those in 1909 are as follows: 
In assets, $283,096; in reinsurance reserve, $95,673; in net surplus, $178,- 
133, and in total income, $96,572. This creditable showing is due to 
the conservative and capable management of its officers, who are: Presi- 
dent, James G. Johnson; secretary, W. E. Haines; treasurer, F. H. 
Hawley. 





Springfield Fire and Marine Insurance Company. 
Springfield, Mass. 

A continuation of the excellent progress that has characterized the 
Springfield Fire and Marine, the largest fire insurance company char- 
tered by the State of Massachusetts, since its inception in 1849, is con- 
spicuously shown in its financial statement for the year ended Decem- 
ber 31, 1910. Computing its bonds and stocks upon actual market values 
as of the above date, the company was enabled to show assets aggregat- 
ing $9,968,143, an increase of $206,683 over those of a year ago. The 
assets embrace stocks, $5,305,050; bonds, $1,628,400; loans on mortgage, 
first liens, $1,317,820; real estate, unincumbered, $300,000; loans on col- 
lateral, $6000; cash in hand and in banks, $475,285; cash in hands of 
agenis and in course of transmission, $877,762; accrued interest, $57,826. 
The liabilities comprise reinsurance reserve, $4,575,479; reserve for 
losses, $456,070; reserve for all other liabilities, $294,313; capital stock, 
$2,000,000; net surplus over capital and all other liabilities, $2,642,281; 
surplus to policyholders, $4,642,281. The officers of this fine old New 
England fire insurance institution are as follows: President, A. W. 
Damon; vice-president, Chas. E. Galacar; secretary, W. J. Mackay; as- 
sistant secretary, Fred’k J. Beates; treasurer, F. H. Williams. Chas. 
G. Smith, of the German American Insurance Company, New York, is 
manager for the metropolitan district. 





American Real Estate Company. 

The marvelous development in value of real estate in New York city 
has attracted the attention of investors in all parts of the world, and, 
while the city’s growth continues, there can be no question but that per- 
manency of investment is absolutely secured. Many large fortunes have 
been made by those who were wise enough to foresee the opportunities 
New York afforded for expansion, with the consequent demand for land 
for business and residential purposes, and the opportunities still exist. 
In order that the man of moderate means may have an opportunity to 
share in the profits accruing from this source, the American Real Estate 
Company was established in New York some twenty-three years ago. Dur- 
ing the years which have since elapsed it has been managed with signal 
ability and now ranks as one of the leading institutions of the city. Its 
latest annual statement shows that it possesses assets amounting to 
$23,026,890, of which $21,664,370 represents the value of a number of de- 
veloped and undeveloped properties. These parcels are located in the 
most central parts of the boroughs of Manhattan and the Bronx, where 
rapid accretion in values are most probable. By their purchases at 
various times the wisdom of the managers has been fully demonstrated, 
as an inspection of the detailed statement of the company will show. The 
financial. strength of the American Real Estate Company is ample, for 
it has a clear surplus over and above all liabilities, including its $100,- 
000 capital, of $1,911,248. Its statement is fully certified to by the Real 
Estate Board of Brokers of the city of New York as to appraisals of 
real estate and by the certified public accountant’s firm of Patterson, 
Teele & Dennis as to accounts. x 

The company offers to the public a means of sharing in its profits 
through the purchase of its six per cent coupon bonds, which are issued 
at par in multiples of $100, with interest payable semi-annually. Ac- 
cumulative bonds on the instalment plan can also be purchased, the 
payments for the same extending over a ser‘es of years. This is an in- 
vestment which makes a strong appeal to the man of moderate means, 
as it is absolutely safe. Agents can make satisfactory arrangements 
to secure subscriptions for these bonds by communicating with the 
company at 527 Fifth avenue., New York. 
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Continental Life Insurance & 
Investment Company 


HOME OFFICE, 
SALT LAKE CITY, UTAH 


JANUARY 1, 1911 


Enstirance 1 Force: . 2.0... cc cccccecccee ct $6,555,815.50 
Gain for the year practically............... 1,000,000.00 
I a i i i a Ree i ag 821,267.50 
My GIUUE: BOI wink 6nd bean ceweredeces 105,000.00 
Surplus shown by Company’s Books........ 170,612.77 
8 ere ere 16,170.41 


Licensed in eleven States: Kansas, Colorado, Wyoming, 
Utah, New Mexico, Arizona, Idaho, Montana, Washington, 
Oregon and Nevada. 


Exceptional contracts and territory open for reliable 
agents. x 


W. M. McCONNELL, 
Superintendent of Agents 


W. H. CUNNINGHAM 
General Manager 





A Five Hundred Thousand Dollar corporation doing a money loaning 
business, with exceptional facilities in a prosperous part of the West, 
where safe loans bear better interest than similar loans bear in the East, 
would like to make connection with some insurance company or finan- 
cial institution to take first-class real estate paper running from one to 
ten years, based on land twice the value of such paper. The corpora- 
tion will guarantee the prompt payment of principal and interest of all 
such paper. Address, ‘‘N. T. B.,” care of THE SPEcTATOR, P. O. Box 
1117, New York City, N. Y. 








figency Wants. 








A Western Casualty Company, well established 
and doing a profitable business as a Mutual, finding 
themselves shut out of adjoining States by laws dif= 
fering in amount of “‘ Guarantee Fund” required to 
enter for business, can show an exceptional opening 
to capital that will assist in putting them on a stock 
basis. 


Address “MUTUAL,” care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





Wanted by claim department of large casualty company with 
home office in New York, a thoroughly able, reliable and experienced 
travelling claim adjuster, one with initiative, and able to do thorough, 
resourceful and successful work. Write, stating age, experience, nation- 
ality and salary expected. Address,‘‘G. I. P.,” care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 





Agency Wants. 








Stock Salesmen Take Notice 
WANTED. 


A number of first-class salesmen with good 
record to sell stock at par value. No pro- 
motion stock. The cleanest investment on 
the market. Liberal commission. 


THE FIDELITY SECURITIES COMPANY 


ORGANIZING 


The Guarantee Bonding & Casualty Company 


OF LOS ANGELES 


801 H. W. HELLMAN BUILDING LOS ANGELES, CALIF, 


WANTED 


A SUPERINTENDENT OF AGENTS 


by a recently organized life insur- 
ance company in the Northwest, 
who is a personal producer. Good 
salary and expenses paid to a man 
whose record will bear the strictest 
investigation. | Address in confi- 
dence, giving references in first 
letter. 





XYZ-190.—Care of The Spectator, P.O. Box 1117, 
New York City, N. Y. 





OPPORTUNITY 


Wanted at once a General Agent for best 
territory west of the Mississippi. 


COMPANY WELL ESTABLISHED 


To the right party we will make a very 
liberal contract. 


Address, 2nd Vice-President 
Care of The Spectator 


P. O. Box 1117 New York City, N. Y. 
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figency Wants. 


Heencp Wants. 











STOCK SALESMEN 


Can use a few more high class men on best 
proposition in Texas. Liberal contracts. 
Leads furnished. 


Address B. F. H., care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














Want Agents in Middle West States. 


MIDLAND CASUALTY 
COMPANY 


CHICAGO, ILL. 





Policies contain original features. 


WRITE FOR INFORMATION TO-DAY 


H. C. PEGRAM, Secretary 


Home Office, Fort Dearborn Building 
Chicago, Ill. 




















you represent the right company, and that company is the Indiana 


If 
and Ohio Live Stock Insurance Company, of Crawfordsville, Ind. Organized 
1886; paid-up capital $200,000.00. Promptness and fair dealing make it 
popular with farmers and stockmen. Our system of advertising is helpful to 
the agent. Contracts made with Home office. Good producers wanted. 


Write for Agency Terms at Once 


Indiana and Ohio Live Stock Insurance Co. 
CRAWFORDSVILLE, IND. 








C. O. OSBURN, Secretary. 
Ex-Cashier Morton's Bank & Trust Com. 
pany, Madisonville, Ky. 
P. R. G. BARNETT, Vice-President. W. J. CUDE, T * 
Paymaster L. & N. Railroad Co., Third Podent W. J. Cude Land & Lumber 
Pay Division, Company; Vice-President Hermitage Na- 
DR. C. F. ANDERSON, Medical Director. tional Bank. 
Physician and Surgeon. 
DR. DUNCAN EVE, Sr., Consulting Surgeon. EDWARD E. BARTHELL, 
Surgeon L. & N. R uilroad Co.; Surgeon N. C. General Counsel, 


& St. L. Railroad Co.; Surgeon Nashville 
Railway & Light Co. W, C. LACY, General Manager. 


The Commercial Casualty Company 


Home Office, Stahlman Building, NASHVILLE, TENNESSEE. 


An exceptional opportunity offered for experienced stock salesmen. The person- 
nel in our Company insures good business throughout the South. 


HON. FRANK DIBRELL, President. 
Comptrolley of the Treasury, State of Tennessee. 
" tage National Bank. 








INSURANCE, COMPANIES 








Is your capital impaired or 
depleted, if so, communicate 


with “ BANKER” 


care of “The Spectator” 
P. O. Box 1117 
New York City, N. Y. 








THEIS BROS. 


25-27-29 West Market Street, Wilkes-Barre, Pa. 


GENERAL AGENTS FOR PENNSYLVANIA 
excluding Allegheny and Philadelphia Counties. 


German Fire Insurance Company, Pittsburg; German Ameri Com 
Pittsburg; Keystone Uaderwetien, Pittsburg. atieniarualannaiieas _— 


AGENTS WANTED in all protected Towns and Cities, 


fire Protection Engineer. 


FREDERIC C. MOTT 
FIRE PROTECTION ENGINEER 
135 WILLIAM STREET, NEW YORK 


Consultation on all matters relating to Fire Protection, Fire Prevention 
or Reduction of Insurance Cost. 
Telephone 2423 John 




















Wsurance Lawyers. 








N. RUFUS GILL & SONS 
215 St. Paul Street, Baltimore, Md. 


Insurance and Corporation Law 





IRELAND 


GEORGE McILDOWIE & SONS, Attorneys-at-Law, Belfast, Ireland. 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Agtna Life, John Hancock 
Mutual. IllinoisLife. Boston Mutual. and American Consul at Belfast Cables: Macildowie Belfast 








Unsurance Stocks. 








ESTABLISHED 1864 


FE. S. BAILEY 


DEALER IN 


INSURANCE STOCKS 
A SPECIALTY 


RECTOR 2817 


66 BROADWAY NEW YORK, N. Y. 
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